
……Over 25 Years and still rolling……. 

9:00: AM Pacific Thursday 800 504-8071 Code is 2554567 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

888-74AGENT (24368) Ext. 100
info@annuityagentsalliance.com 

OR VISIT OUR WEBSITE

mailto:info@annuityagentsalliance.com
http://www.annuityagentsalliance.com/




Why 
RADIO?

Radio was the ideal radio

prospecting solution then

and especially NOW in the

midst of the pandemic.

You get an average of 4 to 6
qualified calls per week!

YOUR show, YOUR voice
...YOU are the celebrity!

Peek behind the curtain and
learn the secrets to 12 years
of radio success!

Come to Orlando, FL Feb 18 & 19- All Expenses Paid!

888.74AGENT (24368)annuityagentsalliance.com/Request

Meet & hear from producers
currently on the air!

Key Take Away

https://www.safemoneyradio2021.com/
http://www.annuityagentsalliance.com/Request


February 18th & 19th | Orlando, FL
Event and accommodations at the Hyatt Regency Orlando International Airport.

 Our event capacity is extremely limited due to an abundance of caution and our

compliance with COVID-19 local restrictions. All expenses paid for qualified

professionals including flight reimbursement, all sponsored meals during event dates,

and hotel room accommodation for Thurs., Feb 18th.

Friday Feb. 19th
7:30 am Breakfast

8:30am-12:00 pm The Radio Marketing opportunity, Presentations & Discussion

12:00 pm Lunch & Professional Photo Sessions

Please plan flight Departures after 4:00 pm

Thursday Feb. 18th
Please plan flight Arrivals by 4:00 pm

5:30 pm Welcome Reception & Dinner

EVENT DETAILS

AGENDA

888.74AGENT (24368)annuityagentsalliance.com/Request

https://www.hyatt.com/en-US/hotel/florida/hyatt-regency-orlando-international-airport/orlan?src=corp_lclb_gmb_seo_orlan
http://www.annuityagentsalliance.com/Request
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1 Bitcoin equals 
$37,320.00 United States 
Dollar 
Jan 19, 12:09 PM UTC   
 
I am not sure my opinion on Bitcoin will mean much.  I have been aware of 
Bitcoin since 2010, when my son first began explaining the concept to me.  
He did buy $50 of Bitcoin early, and of the original 33, he has 20 left, which 
are his long-term hold.  He thinks each Bitcoin will top $145,000 
eventually. 
 
I wonder about Bitcoin, what actual value do we derive from it.  I guess it is 
much like gold, limited in supply and in general demand.  At least gold has 
some uses, while I still haven’t found any use for Bitcoin other than 
investing in it. 
 
I have a small amount invested ($5000), and that is now worth $15,000, so 
I guess I have been a successful Bitcoin investor. 
 
BUT, what about the volatility?  Would you place anymore than a few plat 
dollars in it?  I wouldn’t.  Would you ever suggest to our clients that Bitcoin 
would be a legitimate option for their retirement funds? 
 
And yet, MassMutual announced a $100 million investment 6 weeks ago.   
 
Here is a request from a long-time agent asking about Bitcoin (I get 4-5 of 
these questions every month now)  
 

Q: Hi Bill & Anthony, 
Ira XXXXX also said that Fortune 500 companies are investing a lot of cash 
into cryptocurrency? What should we make of that? 
I needed some help to circle back with my client. 
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Thank You, 
Agent in Florida 
  
The cryptocurrency question is referring to MassMutual.  About 6 
weeks ago, they announced their intention to take a strong Bitcoin position 
by investing $100 million.  After that, there has been no public 
announcement of actually doing so.  169-Year-Old MassMutual Invests 
$100 Million in Bitcoin - Bloomberg 
  
 So what should we do?  Should Bitcoin become part of the overall 
American investment portfolio?  I have to admit that it is exciting to follow 
it; some days are crazy.  For me, the answer is no, and it is just too wild and 
too volatile for serious money.  
 
In case you did not know, there can only be a total of $21 million coins in 
existence, which could mean rarity.  There are Bout 15 million in circulation 
now, and in 2024 all the coins that will ever be n existence will have been 
mined (computer code) 
 
I would invest the money I was prepared to lose, which would NEVER be 
important retirement funds.  The money would be fun to have in Bitcoin.  
My son invested $50 and has a net coin count of 20.4.  If it does reach 
$145,00, that will make him a fortune of almost $3 million. Would he sell?   
 
The absolute maximum Bitcoin is 21,000,000.  There are about 14,000,000 
in circulation.  Many continue to mine the balance, but production efforts 
have been shut in half and will also be cut in a few years.  Once all coins are 
harvested, the price will leap. 
 
The Winklevoss Twins estimate at that time, and each coin will be worth 
$500,000.  But, who knows. 
 
If you had invested $1000 in 2010, its value would now be $285 million. 
 
Taxes?  Yes, there is more tax information: Bitcoin Taxes in 2020: A Guide 
to Tax Rules for Cryptocurrency - NerdWallet 
  

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.bloomberg.com%2Fnews%2Farticles%2F2020-12-10%2F169-year-old-insurer-massmutual-invests-100-million-in-bitcoin&data=04%7C01%7C%7C904098bc4f464db279b408d8b72867b2%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637460731458746765%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=PKJFOAH3any9BFwkNikgyc7d%2B3QgJl30LMK5EkMxSzs%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.bloomberg.com%2Fnews%2Farticles%2F2020-12-10%2F169-year-old-insurer-massmutual-invests-100-million-in-bitcoin&data=04%7C01%7C%7C904098bc4f464db279b408d8b72867b2%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637460731458746765%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=PKJFOAH3any9BFwkNikgyc7d%2B3QgJl30LMK5EkMxSzs%3D&reserved=0
https://www.nerdwallet.com/article/investing/bitcoin-taxes
https://www.nerdwallet.com/article/investing/bitcoin-taxes
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Anthony has provided more links and information: 

  
Jamie Dimon: 
https://www.youtube.com/watch?v=wfhC7ks4vlc 
  
Kevin O’Leary: 
https://www.youtube.com/watch?v=bxbMK4RsKnk 
https://www.youtube.com/watch?v=70zqfXVUq3M 
https://www.youtube.com/watch?v=yUZjT0kij8w&t=217s starting at 5:41 
  
Robert Herjavec: 
https://www.youtube.com/watch?v=dEnbFU-HySk 
  
Mark Cuban: 
https://www.youtube.com/watch?v=oYxxbVAKebk 
  
Warren Buffet: 
https://www.youtube.com/watch?v=LtITDtZPYEw 
https://www.youtube.com/watch?v=d6yqrwOZVjY 
  
 
Remember the Winklevoss Twins?  Facebook. 
 

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DwfhC7ks4vlc&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752975649%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=cAHe%2B3T%2BSvmMgzlHHWBPsHWLSA8rrYUvrqHTKKQmbYs%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DbxbMK4RsKnk&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752985605%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=P4AT7KzUK0RDmqc5UvZNYblagqRP%2Bt0d%2Bs1Qmf1TOXQ%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3D70zqfXVUq3M&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752985605%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=pwzb%2FmAOLzR0Tr9QSYCwfC4%2FKXV5RNzN%2F7%2BElJZ%2FZfs%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DyUZjT0kij8w%26t%3D217s&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752985605%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=I0WYvfLCGXp2WWWa8JHVxjSyY3r%2FfO2z3L7xXsFidpw%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DdEnbFU-HySk&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752995560%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=Az4Z3NhvHKT2KlOG8qCtZBe7NKGfdpKQ9S0cZ4X8WNI%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DoYxxbVAKebk&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486752995560%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=uugVHCQDmlZ1%2FmEvOcr3UxyL%2B%2Fub9WhuuS%2BBhoNLNe4%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3DLtITDtZPYEw&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486753005516%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=y0SpZ9vu%2BGc6f5VHjMSxuahNz165SEWzv%2BOFIPdXo98%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3Dd6yqrwOZVjY&data=04%7C01%7C%7C82f9b37d8a8d4b859fa708d8b7d842a7%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637461486753005516%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=3Wulm84MG7c0aFrfwDFsTgJ%2FC%2F7mQ1LPOIIhvpzzRoA%3D&reserved=0
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They have become billionaires via Bitcoin; here is more.  Find their Podcast 
and expand your information from those who have bet big. 
 
You know bitcoin as the crypto that ate the internet in 2017 
before...plummeting. But its latest rally, which rendezvoused above 
$40,000, shows it has more room to run. 

At least according to Tyler and Cameron Winklevoss, the billionaire 
twins behind crypto exchange Gemini and the spiciest scenes in The Social 
Network. Their prediction? Bitcoin to $500,000. 

Today on Business Casual, the Winklevii explain their prediction and argue 
that widespread adoption of bitcoin will lift our economy out of its analog 
past and into a modern, digital future where inflation, wealth gaps, and 
currency constraints all shrink...at least in theory. 

• They’d like widespread adoption to start with their new Gemini 
crypto rewards credit card. Because according to the Winklevii, 
bitcoin > airline miles just as much as Twitter > F*cebook. 

 

There’s so much more in the pod. 
 
 

 
 
  

Hello Partners, 
 
Guggenheim has a cumulative limit of $1 million on income 
riders. For example, if you sell a $200K, $500K, and $400k Gugg policy 
to the same insured, you would violate the maximum premium limitation if 
all three policies had income riders.  With the exception, Gugg can issue 
individual policies above 1 million, and we have got them to take up to 2 
million so far but without an income rider.  This only has to do with the 
income rider limitation based on Gugg’s reinsurance contract. 
  
If you have a case that requires an income rider and is slightly 
more than $1 million in total cumulative premium for one 
insured, let me know, and I will try and get an exception. 

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Flink.morningbrew.com%2Fclick%2F22684465.26324%2FaHR0cHM6Ly93d3cueW91dHViZS5jb20vd2F0Y2g_dj1CQ0pfZGJKQklYYyZmZWF0dXJlPXlvdXR1LmJlJnV0bV9zb3VyY2U9bW9ybmluZ19icmV3%2F5d4c51fdf543e6139663abbcBb5b27564&data=04%7C01%7C%7Cf85ab984a9684df5d2b608d8bb9879ca%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465610842525809%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=qW7w48xwN%2BsF%2FJa240HmXOJ%2F1lzDIJ4JzJ6IK68Fe%2F8%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Flink.morningbrew.com%2Fclick%2F22684465.26324%2FaHR0cHM6Ly93d3cueW91dHViZS5jb20vd2F0Y2g_dj1CQ0pfZGJKQklYYyZmZWF0dXJlPXlvdXR1LmJlJnV0bV9zb3VyY2U9bW9ybmluZ19icmV3%2F5d4c51fdf543e6139663abbcBb5b27564&data=04%7C01%7C%7Cf85ab984a9684df5d2b608d8bb9879ca%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465610842525809%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=qW7w48xwN%2BsF%2FJa240HmXOJ%2F1lzDIJ4JzJ6IK68Fe%2F8%3D&reserved=0
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There are a lot of reasons to sell Guggenheim.  Why not give yourself the 
best while also doing the same for your clients? 
 
Thanks for the biz! 
Anthony R. Owen 
 
 

Annuity Carrier News 
 

LINCOLN 
Effective 01/15/2021 
Lincoln is going to be dropping their rates on the OptiBlend 1-Year Fidelity 
allocation for the 5, 7 and 10 year, effective 1/15/2021.   
  
ATHENE ANNUITY 
Effective 01/16/2021 
Athene Annuity will be decreasing rates on all products. This will include 
indexed caps and rates as well income bonuses, payout factors…please see 
the link below for additional details. In order to receive current rates, 
applications must be signed on or before January 15th and received at 
Athene by market close on January 29th. Click here for more information. 
 
LEGACY 
Effective 01/18/2021 
Legacy will be reducing payout factors for the Ameritas IncomeMark and 
FlexMark. The changes will take effect January 18, 2021. FlexMark will only 
have reduced payout factors, while the IncomeMark will have reduced 
payout factors with Increased rates. For all details please click here. 
 
PROTECTIVE 
Effective 01/11/2021 
Effective January 11, 2021 withdrawal factors for Protective Guaranteed 
Income FIA will be adjusted as follows: 
  
LEVEL INCOME: 

• For client ages 59.5 thru 64, withdrawal factors will decrease by 20 
bps; 

• For client ages 65 thru 69, withdrawal factors will decrease by 15 bps; 
• For client ages 70+, there is no change 

https://more.athene.com/shared/webmail/77262/709023144/a490dd771858ce5b73db08ee10ca987d
https://www.legacynet.com/CommImages/AL1225v1220_web.html
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Q:  A recent email from a long-term crew member. 

 

Hi Bill, 
  
If the US were to have a "bail-in," similar to what happened in Cypress a 
few years ago, would funds in FIAs, MYGAs, and Fixed Annuities be fair 
game (I'm assuming SPIAs wouldn't since they've been annuitized)?   
Not a chance this can or will happen; the federal reserve e controls the 
money, the amount of our national debt is still in balance with our GDP.  If 
this ever becomes an issue, the Federal Reserve will pay the debt down with 
tax dollars devalued by inflation. 
  
It's my understanding that when I place money into a bank account 
(savings or checking), I am an "unsecured creditor," and the "secured 
creditors" get paid off 1st if/when a bank goes down the tubes. Not true; 
your funds have priority to safety up to the FDIC limit; beyond that, yes, 
you could be an unsecured creditor. 
  
My question is this - could/would the Q retirement funds inside annuity 
"wrappers" be treated differently than funds at banks...  what about 
NQ? No, they are simply guaranteed via the state system and not the 
federal system, 
  
States like Texas & Florida have pretty strong annuity protections in place 
from creditors, but I'm wondering if any of that will matter if everything 
"hits the fan" in the near future...some states (Texas, I will double-check 
and make sure that is still the law) has unlimited protection against assets 
in an annuity IF there is a bankruptcy.  It has nothing to do with 
insurance company solvency.  Each state sets its own amount of 
protection.  Washington, as an example, protects income up to $250 a 
month only. 
  
Just getting nervous and antsy...  
  
Sorry to pester you, but I figured you could give me a "yes" or a "no." 
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Here is a ton of info regarding bankruptcy from NOLO: Are Annuities 
Exempt in Bankruptcy? | Nolo 
 

 

 
The Rabbit Hole of Success 

 

A new year has started.  What will this year look like for your 
business? 
  
I often go down YouTube rabbit holes to find videos I want to share with my 
partners or my young adult children.  This video serves both purposes and 
is a must watch to study without 
distractions: https://www.youtube.com/watch?v=7drvFEh_T80&t=1131s  
  
The key philosophical takeaways for me as core principles of owning a 
business are: 
  

1. Don’t go into business to make money:  This was and is 
absolutely true for me.  I went into business for freedom and 
the bare minimum to replace my corporate income 
and never have a job again.  The pursuit of money, in of itself, 
is meaningless.  Money has to do something positive to have 
value.  Freedom is liberation from chains that can hold you 
down and an inspiring demonstration to all of those around 
you that they can have freedom too.  Freedom is the ability to 
transcend money by giving back to those who don’t have the 
same opportunity for freedom that we do.  Money is a tool of 
stewardship.  Don’t pursue the golden hammer but rather the 
hammer that is best equipped to drive that nail for something 
bigger than yourself.  For some reason as I am writing this I 
recall the The Holy Grail scene from Indiana Jones and the 
Last Crusade.  Not all that glitters is gold.  Make sure your 
hammer represents the cup of a carpenter.  Have fun along the 
journey but enjoy the process, not a monetary destination, and 
make that journey bigger than yourself. 

2. Become successful by finding problems and 
providing solutions:  If we can find a problem, be 

https://www.nolo.com/legal-encyclopedia/are-annuities-exempt-in-bankruptcy.html
https://www.nolo.com/legal-encyclopedia/are-annuities-exempt-in-bankruptcy.html
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3D7drvFEh_T80%26t%3D1131s&data=04%7C01%7C%7C60842bf71666409e9cae08d8b014b95a%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637452950337731578%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=zRMefOqLd6iIVdFO3xthNkpOzTTpXzn3yZPKKjG78HE%3D&reserved=0
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passionate about removing that problem, and get others to 
believe in that problem and the solution to that problem, then 
the rest takes care of itself.  This is the key to the emotional 
sale and what makes this business so rewarding. 

  
I think just about every partner I work with got into this business, or other 
businesses, because they never wanted to scrape gum off the floor for 
someone else.  They believed in the freedom of partnerships and 
entrepreneurship vs. being on the bottom side of boss and employee.  This 
is one of the major reasons I work with Aegis and model my business after 
theirs.  Every marketer is a business owner working in partnership towards 
the same purpose, to help you grow your business by helping you help your 
customer.  Everyone has the same significant vested interest. 
  
I’m not saying there isn’t people in this business for the money, but the vast 
majority want freedom and the ability to help people solve a problem.   That 
makes this business simple; you find people with problems and you help 
them solve their problems.  You help enough people solve problems and 
you become successful, right? 
  
Simple, but not easy. 
  
What makes this business hard it that most people, even knowing they have 
problems, don’t want to be helped or are fearful of being taken advantage of 
in the process of being helped.  All agents in this business should be in the 
process of increasing their proficiency at having the skill to help people and 
are also developing the skills to compel people to receive the help being 
offered. 
  
In that context this business falls into three skill levels: 
  

1. The technical skill to help people through products, case 
design, legacy planning, LTC planning, tax planning, etc.  If 
you are not learning and retaining new information 
about products and solutions every day of this 
business you are not doing your job! 

2. The sales skill to get the client to move beyond the 
technical and become emotionally committed to 
solving a problem and believing that you are the 
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person to provide that solution.  The ability to sell is the 
ability to influence.  The degree to which you can 
influence people is the biggest factor in growing a 
business.  Other skills determine if you get to keep 
your business.  For example… 

3. The business skill to manage your capitalization from 
successfully compelling your clients to act so that you 
can increase the frequency of demonstrating your 
skills.  I must also add that the skill to operate with integrity 
is vitally important (lack of integrity can be intentional and/or 
careless but the results are the same, a house of cards). 

 
Towards the end of the video Kevin mentions three things every business 
owner that got a deal had in common.  Pause the video once all three are 
outlined and think about how those apply to your business.  Think about 
your business in the terms that every time you are meeting with a 
client, you are asking them to invest in your version of their 
future.  Let that sink in for a second, your version of their future! 
  

1. 90 Seconds: Those of you that have been with me for a while 
have heard me say over and over, you need to define your 
processes.  What is the elevator pitch for every aspect 
of your business?  You need to define the problems you are 
solving, your sales process, the solution to those problems, 
your mission statement, your efficiency statement, your 
capital accumulation process, your capital allocation process, 
your marketing process.  A process without a definition is a 
road without a map.  You cannot hold yourself 
accountable to ambiguity. 

2. Compelling Clients that They Should Invest in Your 
Version of their Future: Are you selling products or 
solutions?  Do you have a purpose of money planning 
process that compels people to act, act quickly, and 
act in a big way?  You will never have a 
big sustainable business without the ability to compel people, 
in a big way, towards making a decision to buy a solution that 
is in their best interest.  Product sales are dependent on 
products and eventually, without a client knowing why they 
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did something and for what benefit, there is the increased 
liability of complaints and regulatory actions. 

3. Know your Numbers: Here is another point that you have 
heard me drive home with massive repetition.  Where are 
you?  How did you get there?  Are you where you want to 
be?  If not, how are you changing direction?  If so, what are 
you doing to get to the next point?  Where are you 
going?  What are your goals?  What are the incremental steps 
to achieving those goals, daily, weekly, monthly, yearly?  What 
are your numbers; closure rate, average case size, 
appointment ratios, number of appointments to close, cost of 
acquisition?  How much is your personal and business float 
goal, what is your progress towards that goal, how soon will I 
get there?.  Are your numbers getting better or worse over 
long periods of time?  What control do you have over those 
numbers?  Can you improve them via improvements in your 
sales process vs. blaming the results on cost of acquisition or 
“low quality” lead sources? 

  
Now is the time to prepare yourself for this year and decide what 
contribution you will have to the results of your success.  Every year will 
have its challenges, but will you be prepared and pivot and not let 
circumstances determine the final outcome?  Annuity Agents Alliance and 
Aegis are hear to partner with you on those results in a significant way. 
  
We are looking with great anticipation of amazing results! 
  
Happy New Year and thanks for the biz, 
  
Anthony R. Owen 
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Hello Partners, 
 
I have not had time to research all the details, but PPP Round 2 is going 
to be available soon for the Self-Employed. 
  
As I did previously with PPP Round 1, I will refer to your accountant and JJ 
the CPA on 
YouTube: https://www.youtube.com/watch?v=5SHPW5NNQF4 
  
He already has lots of videos on this and will typically have daily updates. 
  
See if you qualify and get some money for marketing in 2021. 
 
Thanks for the biz!!! 
  
Anthony R. Owen 
 
  

 
 
Here is an important article from TA.  We talked about this last 
week, and I think it is a good idea, it will help us in the long run. 
State Regulators Vote to Cut Minimum Annuity Rate in Model Law | 
ThinkAdvisor 

State Regulators Vote to Cut Minimum Annuity Rate in Model 
Law 

  
By Allison Bell | December 10, 2020 at 10:01 AM 

ACLI President Susan Neely said the nonforfeiture model update will help 

keep individual annuities viable. 

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.youtube.com%2Fwatch%3Fv%3D5SHPW5NNQF4&data=04%7C01%7C%7C3384bab4e4c3461ca58b08d8a7bc70bb%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637443775070388660%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=ZTsOQjMj8oCZy0YPfNIrQCmoB16m2qlEwRGo6RdD8RU%3D&reserved=0
https://www.thinkadvisor.com/2020/12/10/state-regulators-vote-to-cut-minimum-annuity-rate-in-model-law/?kw=State%20Regulators%20Vote%20to%20Cut%20Minimum%20Annuity%20Rate%20in%20Model%20Law&utm_source=email&utm_medium=enl&utm_campaign=lifehealthdaily&utm_content=20201210&utm_term=tadv
https://www.thinkadvisor.com/2020/12/10/state-regulators-vote-to-cut-minimum-annuity-rate-in-model-law/?kw=State%20Regulators%20Vote%20to%20Cut%20Minimum%20Annuity%20Rate%20in%20Model%20Law&utm_source=email&utm_medium=enl&utm_campaign=lifehealthdaily&utm_content=20201210&utm_term=tadv
https://www.thinkadvisor.com/author/profile/Allison-Bell/
https://www.thinkadvisor.com/author/profile/Allison-Bell/
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Members of the National Association of Insurance Commissioners (NAIC) 

voted Wednesday to lower the minimum nonforfeiture interest rate for 

individual deferred annuities to 0.15%, from 1%. 

The minimum nonforfeiture rate is the lowest interest rate guarantee an 

insurer can use in an annuity contract to determine the annuity’s cash 

value. 

The NAIC is a Kansas City, Missouri-based group for state insurance 

regulators. Its members held the nonforfeiture rate vote during a session of 

their fall national meeting, which took place on-line due to the pandemic. 

Life insurers asked the NAIC to lower the nonforfeiture rate this summer 

because of a dramatic drop in interest rates that occurred after the effects of 

the COVID-19 pandemic became apparent. 

Interest rates are important to U.S. annuity issuers, because U.S. life 

insurers rely heavily on investments in corporate bonds to back annuity 

obligations and other long-lasting obligations. Annuity issuers count on 

being able to earn rates on their own investments that are higher than the 

rates they pay to annuity holders. 

The NAIC changed the annuity nonforfeiture minimum by amending the 

Standard Nonforfeiture Law for Individual Deferred Annuities (Model 

Number 805). 

The association cannot directly change a state’s laws, but many states start 

with NAIC models when writing their own laws and regulations. 

The Life Actuarial Task Force, an arm of the NAIC’s Life Insurance and 

Annuities Committee, considered the idea of lowering the nonforfeiture 
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rate floor to 0%, 0.25%, 0.35% and 0.5% as well as to 0.15%, according to a 

project history included in a fall meeting document packet. 

Representatives from Missouri, New York and Oklahoma were skeptical 

about the need for a significant reduction in the minimum nonforfeiture 

rate floor, according to the project history 

Susan Neely, president of the American Council of Life Insurers, welcomed 

the NAIC vote on the nonforfeiture model update and said the vote will help 

keep individual deferred annuities viable. 

“We hope that state legislatures will adopt the model in 2021 so that 

consumers can continue to access greater financial security for retirement 

with valuable tools from life insurers,” she said.  

 

 
 
Let me explain our ThinkAdvisor system and how you may be 
able to participate and add a national platform to your 
Internet Credentials. 
 

 

Maybe It's Time to Gut Check Your Risk Tolerance | ThinkAdvisor 
 
Maybe It's Time to Gut Check Your Risk Tolerance 
By Lyle Boss | June 15, 2020   

 

Memories of what the bruises of 2008 felt like are returning. 
     

Whenever there is a shake-up in the market, there are stories shared and 

lessons learned. Market downturns are the place where a client discovers, 

https://www.thinkadvisor.com/2020/06/15/maybe-its-time-to-gut-check-your-risk-tolerance/
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for better or worse, if the financial advice they got from their advisor was 

the right advice. 

When things are going well, and the bulls are running, bad advice gets 

obscured amid the excitement. Sometimes even the most incompetent and 

untrustworthy planners look good as long the moon is waxing. 

An oft-quoted adage says, “A rising tide lifts all ships.” But the real test of 

whether the advice they are getting is sound or not is what happens to their 

money when the market goes off track.  

Because the human brain hates uncertainty, risk, and bad news, we have a 

kind of collective amnesia when it comes to the carnage of the last 

recession. The longest bull market in history has caused many people to 

forget how much they lost and how badly it hurt. 

Once the bruises of 2008 healed, a punishing environment for savers had 

some advisors nudging even their retired clients back toward Wall Street to 

chase returns and take on risk. 

While there were indeed indications that we may have been ready to enter a 

bust cycle before COVID-19, the pandemic certainly has hastened the end of 

the bubble in dramatic ways. 

It also created a golden opportunity to help clients re-evaluate their risk 

tolerance levels. Having been in a bull market for so long, most people don’t 

even know what their tolerance level is or where it should be. They haven’t 

had to worry about it, until now. 

Many of my clients remember 2008 very well. But some of them have 

gotten so used to getting significant market returns that they’ve forgotten 

how it feels to be on the losing end of things. 
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As I think about the best way to help navigate my clients through these 

post-virus uncertainties, my golden rule about money comes to mind. “Lyle, 

what are you doing with your money”? 

Having lost my life savings in the market in the early ’90s, I learned very 

quickly how foolish taking too much risk can be. 

I like to remind my clients that I lost almost everything I had, late in the 

game. I was lucky that I recovered by implementing the safe money habits I 

now encourage them to adopt. Unfortunately, most older people won’t be 

that fortunate. They really can’t afford to lose a single penny in retirement. 

If you genuinely want to stand out among other advisors, particularly as the 

pandemic winds down, then you need to take a stronger stance when it 

comes to protecting retirees from risk. 

You could begin by surveying current clients and prospects, asking them 

relevant questions regarding their attitudes toward risk. 

For example: 

• Can you be content in retirement with the income you have? Should you 
even consider risk at all? 

• How are the fees charged by your broker impacting your retirement? 
• Is putting your retirement at risk to possibly gain a few more dollars truly 

worth it? 
• Does the idea that “Every day I stay in the market means a little bit more 

growth added to my account,” keep you in denial about the amount of 
risk you’re taking? 

• How important is it to you to have liquidity, use, and control of your own 
money? 
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Understanding exactly how much risk your client or prospect is willing to 

tolerate is critical to helping them design a retirement that is comfortable 

and secure. 

I believe that just after a market downturn is the very best time to discover 

these answers. You will prove to your clients your devotion to protecting 

and preserving their savings. Show that you are listening to their concerns, 

and can provide solutions like a no-fee hybrid fixed indexed annuities that 

will address those critical risk concerns. 

 

 
 
Debt and Retirement 
 

Adults age 70 and older have increased their debt since the Great Recession 

— largely due to mortgage payments — and this hampers their ability to 

overcome “negative events” as they age, according to a recent study by the 

Center for Retirement Research of Boston College. 

Researchers Barbara A. Butrica and Stipica Mudrazija looked at how 

financial security changes as people near retirement, outlining reasons for 

debt and noting that “substantial debt burdens can make retirees less 

financially resilient to various shocks common at [older ages], such as 

catastrophic health events or death of a spouse.” 

Their key findings include the following: 

• Overall, Americans age 50 and older have lowered their debt since the 
Great Recession; 

https://crr.bc.edu/wp-content/uploads/2020/12/wp_2020-19.pdf
https://crr.bc.edu/wp-content/uploads/2020/12/wp_2020-19.pdf
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• However, this trend “masks” the increased indebtedness of 
adults age 70 and older, mainly due to mortgages; plus, 
their financial health — measured by credit scores and the 
capacity to borrow — has worsened over time; 

• Socioeconomic factors matter; in other words, those living in poorer 
Zip codes carry more debt into retirement than those who live in 
wealthier areas; 

• Credit card debt is more highly correlated with periods of 
poor credit; for those 70 and older, credit card debt has been their 
largest source of non-mortgage debt. 

Debt Factors 

The study also highlights the fact that older Americans have increased their 

indebtedness “dramatically” over time, particularly due to “policies 

encouraging homeownership, the proliferation of credit cards and an 

explosion in the costs of medical care and higher education.” 

Mortgages have been the main source of debt in older Americans, the 

authors state. In fact today’s older Americans are more likely to have an 

outstanding mortgage — as well as larger mortgages that they’ve been 

paying back over longer periods of time — than previous generations. 

Other sources of debt for older Americans include credit cards, medical 

bills and student loan debt. 

In fact, as of 2020, adults age 50 and older hold 22% of $1.5 trillion in 

student loans. This represents 7% of total debt for those 50-59, 4% of total 

debt for those 60-69, and 2% of total debt for those 70 and older, according 

to the Federal Reserve Bank of New York. 

The study also reveals that heavier debt burdens are likely to result in 

“more hardship” for today’s older retirees. However, those “less well off” 
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retirees are increasingly vulnerable to both personal financial and economic 

shocks. 

About one third of individuals the pre-boomer generation reports that they 

have struggled financially following a shock, while the same is true of over 

half of the baby boomers. 

Consequently, older adults are increasingly likely to default on their debt 

and fall into bankruptcy, the study states. 

Other Effects 

Debt also affects older adults by delaying retirement and hurting their 

heath. Indeed, “studies tied financial strains and indebtedness to poorer 

mental health outcomes, such as depression and other common mental 

disorders, and with elevated stress levels and hypertension,” according to 

the report. 

COVID-19 also has weighed on debt, since people are more apt to use credit 

cards during the crisis, especially those who have lost jobs due to the 

pandemic. 

The authors state that the rise in debt is “especially concerning” because the 

chances of having a negative event — such as health problems, losing a job 

or becoming widowed or divorced — “can have serious negative effects on 

retirement savings.” 

Also, two-thirds of those age 70 or older experience such a negative event 

during their lifetimes, with high levels of debt likely to “exacerbate” these 

issues, they state. 
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Annuity.com 

David Townsend 

Your Clients Insure Their Phones; But 
Do They Have Life Insurance? 

Xan Rousselle, from National Life, had a 
conversation with this special someone about 
life insurance ... watch the video now! Read 
more. 
  

Now You Can Easily Show the Impacts of Different Bonus 
Options 

Another Allianz exclusive: Because your clients have multiple bonus 
opportunities with Allianz Life Pro+ Advantage Fixed Index Universal 
Life Insurance Policy, it’s important to understand how each option 
works. 

Our new Allianz Showcase educational tool creates case studies to 
show clients how different bonus options can affect policy values. By 
selecting from a limited number of inputs, you can quickly show the 
potential annual loan amount, accumulation value, death benefit 
amount, and charges. Go to Allianz Showcase to generate an 
educational case study for your clients today. 

 

  

Now Available! Predictable Lifetime Income from AIG 

Even in uncertain times, the Assured Edge Income Achiever can offer 
clients the security of guaranteed income – for life. Visit 
the playbook for more information. 
  

 

  

Generate More Sales with Our Comprehensive Solutions For 
Split-Dollar Plans 

High-quality employees provide a competitive edge that can help take 
a business to the next level. An employer-sponsored, split-dollar life 
insurance arrangement can help your clients attract and retain their 
industry's top talent and stand out as an attractive employer.  Click 
here for details from Symetra 

 

 

https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DRead%2Bmore.%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fagentblog.nationallife.com%252Fyour-clients-insure-their-phones-why-not-their-love%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339437142%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=dA3y7qu3hxGWZdhSN2711hBOovCeby6p2j%2FYDTe1eQo%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DRead%2Bmore.%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fagentblog.nationallife.com%252Fyour-clients-insure-their-phones-why-not-their-love%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339437142%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=dA3y7qu3hxGWZdhSN2711hBOovCeby6p2j%2FYDTe1eQo%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DAllianz%2BShowcase%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttp%253A%252F%252Fwww.allianzshowcase.com%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=PByRtCH9dJFpCZoHzzqeFCjhjQqI3chPdtWEkvOQ17s%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3Dplaybook%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Flive.cloud.api.aig.com%252Flife%252Fconnext-fdm%252Fdownload%252F100AicF6FGkgO9MMYvefTIwGZD26WFH8LFbRYwlTZWL5rYhjHZFobzOoXzSFfd3U5nL_g48P5-L_6IgkyS5whTi66w&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=tZsltpJrygNmgIk5yTIrLQfW3cZnQubljI5ZN3Os2Uw%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DClick%2Bhere%2Bfor%2Bdetails%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.symetra.com%252FAdvancedMarkets%252FSplitDollarPlans%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=WADMDBHPvcd56Cdu0hWIaCRENbReLfd8Ie6%2BxhJttVs%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DClick%2Bhere%2Bfor%2Bdetails%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.symetra.com%252FAdvancedMarkets%252FSplitDollarPlans%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=WADMDBHPvcd56Cdu0hWIaCRENbReLfd8Ie6%2BxhJttVs%3D&reserved=0
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Annuity.com 

David Townsend 

Your Clients Insure Their Phones; But 
Do They Have Life Insurance? 

Xan Rousselle, from National Life, had a 
conversation with this special someone about 
life insurance ... watch the video now! Read 
more. 
  

Now You Can Easily Show the Impacts of Different Bonus 
Options 

Another Allianz exclusive: Because your clients have multiple bonus 
opportunities with Allianz Life Pro+ Advantage Fixed Index Universal 
Life Insurance Policy, it’s important to understand how each option 
works. 

Our new Allianz Showcase educational tool creates case studies to 
show clients how different bonus options can affect policy values. By 
selecting from a limited number of inputs, you can quickly show the 
potential annual loan amount, accumulation value, death benefit 
amount, and charges. Go to Allianz Showcase to generate an 
educational case study for your clients today. 

 

  

Now Available! Predictable Lifetime Income from AIG 

Even in uncertain times, the Assured Edge Income 
Achiever can offer clients the security of guaranteed 
income – for life. Visit the playbook for more information. 

 

Generate More Sales with Our Comprehensive Solutions For 
Split-Dollar Plans 

High-quality employees provide a competitive edge that can help take 
a business to the next level. An employer-sponsored, split-dollar life 
insurance arrangement can help your clients attract and retain their 
industry's top talent and stand out as an attractive employer.  Click 
here for details from Symetra. 

 

  
 

 
 

https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DRead%2Bmore.%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fagentblog.nationallife.com%252Fyour-clients-insure-their-phones-why-not-their-love%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339437142%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=dA3y7qu3hxGWZdhSN2711hBOovCeby6p2j%2FYDTe1eQo%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DRead%2Bmore.%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fagentblog.nationallife.com%252Fyour-clients-insure-their-phones-why-not-their-love%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339437142%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=dA3y7qu3hxGWZdhSN2711hBOovCeby6p2j%2FYDTe1eQo%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DAllianz%2BShowcase%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttp%253A%252F%252Fwww.allianzshowcase.com%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=PByRtCH9dJFpCZoHzzqeFCjhjQqI3chPdtWEkvOQ17s%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3Dplaybook%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Flive.cloud.api.aig.com%252Flife%252Fconnext-fdm%252Fdownload%252F100AicF6FGkgO9MMYvefTIwGZD26WFH8LFbRYwlTZWL5rYhjHZFobzOoXzSFfd3U5nL_g48P5-L_6IgkyS5whTi66w&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=tZsltpJrygNmgIk5yTIrLQfW3cZnQubljI5ZN3Os2Uw%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DClick%2Bhere%2Bfor%2Bdetails%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.symetra.com%252FAdvancedMarkets%252FSplitDollarPlans%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=WADMDBHPvcd56Cdu0hWIaCRENbReLfd8Ie6%2BxhJttVs%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DClick%2Bhere%2Bfor%2Bdetails%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.symetra.com%252FAdvancedMarkets%252FSplitDollarPlans%252F&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339447094%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=WADMDBHPvcd56Cdu0hWIaCRENbReLfd8Ie6%2BxhJttVs%3D&reserved=0
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Expanded Securian.com Financial Professional Section 

Check out our new and improved website just for YOU: 

• Sales ideas and tools tab – Advanced Sales 
resources as well as a sampling of our Life, Annuity, 
and SecureCare sales tools and campaigns 

• How to do business tab – this section brings together the 
links needed to get started selling, submit new business, and 
more – all in one helpful location. Click Here 

 

  

Help Clients Determine Their Right Retirement Timeline 

There are several key retirement ages that your clients may want to 
keep in mind as they plan for retirement. Take a look and talk with 
them about the right retirement timeline. Learn 
More from Columbus Life. 

 

 

 
Sheryl Moore provides us with her weekly industry news, thanks! 
 
 Global Insurance Symposium Returns to Showcase Industry 
Trends & Future 

DES MOINES, Iowa, Nov. 30, 2020 /PRNewswire/ — The Global 
Insurance Symposium (GIS) announced its 2021 conference will be held on 
April 26–28. This event will host insurance professionals from around the 
world and will feature an extensive slate of dynamic panel […] 

Fidelity National Financial and F&G Complete the Sale of F&G Re 
to Aspida Holdings Ltd. 

JACKSONVILLE, Fla. and DES MOINES, Iowa, Dec. 18, 2020 
/PRNewswire/ — Fidelity National Financial, Inc. (“FNF”) (NYSE: FNF) 
and F&G, a leading provider of annuities and life insurance, announced 
today the completed sale of F&G Reinsurance Ltd (“F&G Re”) to Aspida 
Holdings Ltd. (“Aspida”), an indirect […] 

Cayman Islands Reinsurers Form Industry Group 

https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DClick%2BHere%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttp%253A%252F%252Fwww.securian.com%252Ffinancial-professionals&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339457053%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=q0nhBzafXgxeZmE4o6noov85%2FM7cAS0xY2AQE3s2ilE%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DLearn%2BMore%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.westernsouthern.com%252F-%252Fmedia%252Ffiles%252Fcolumbuslife%252Fkey-retirement-ages-for-social-security.pdf&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339457053%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=BBAar%2Flj22KrpQGau7cDgoMBdcxIng7uf2jIuhMnS0s%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fwww4.dmpemail1.com%2Fida%2Fmain%2Findex.php%3Faction%3Dt%26tag%3DLearn%2BMore%26id%3D36987%26contact_uuid%3Dc2d00b0c-c67d-4c6a-9542-648aa9dae0cb%26dest%3Dhttps%253A%252F%252Fwww.westernsouthern.com%252F-%252Fmedia%252Ffiles%252Fcolumbuslife%252Fkey-retirement-ages-for-social-security.pdf&data=04%7C01%7C%7Cca9e10b1556e489d903008d8bbc51068%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637465802339457053%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=BBAar%2Flj22KrpQGau7cDgoMBdcxIng7uf2jIuhMnS0s%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D713169e91e%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273490777%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=w%2FStiXjGvqPzy5O84D4kw5IM1absLtulptniUGRHjMQ%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D713169e91e%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273490777%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=w%2FStiXjGvqPzy5O84D4kw5IM1absLtulptniUGRHjMQ%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D3ee777591b%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273500734%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=C3NlYjF7YoFKIka4D6YvVmDQkRw7utV8kXfW7syaqAU%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D3ee777591b%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273500734%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=C3NlYjF7YoFKIka4D6YvVmDQkRw7utV8kXfW7syaqAU%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3Db024c8fd74%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273500734%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=Fs5GUGx3MgauG24A5ne%2B%2BuhYXaw%2B08LhE%2F%2Byy1pm5Gg%3D&reserved=0
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GEORGE TOWN, Cayman Islands, Dec. 28, 2020 (GLOBE NEWSWIRE) — 
A group of reinsurance companies located in the Cayman Islands recently 
formed a new industry group, the Cayman International Reinsurance 
Companies Association (“CIRCA”). Pursuant to its mission statement, 
CIRCA is […] 

What’s Most Hurting the Financial Security of Older Americans? 

Adults age 70 and older have increased their debt since the Great Recession 
— largely due to mortgage payments — and this hampers their ability to 
overcome “negative events” as they age, according to a recent study by the 
Center […] 

Insurtech Acquisitions Will Skyrocket 

For most leading carriers, the push to leverage efficiencies offered by new 
technologies has become increasingly urgent, as have the variety and 
efficacy of those new technologies. Rapid innovation has been hard to 
achieve, however, and the pace of digital […] 

5 Ways to Prep Gig-Worker Clients for Retirement: 
Morningstar’s Benz 

The “gig economy” may sound hip, but it’s really made up of those who are 
self employed and work as independent contractors. It’s a group of 
individuals whose numbers grew by 15% in the past decade, according the 
Christine Benz, […] 

F&G Cuts Virtual Ribbon at New Offices: Annuity Moves 

F&G, a growing annuity issuer, has moved into new offices at 801 Grand 
Ave. in downtown Des Moines, Iowa. The company had been based in 
offices a few blocks away. Chris Blunt, the company’s CEO, cut a virtual 
ribbon at […] 

New Year, New Duties in the Sale of Annuities 

It looks as if 2021 will be a busy year as states move to implement the NAIC 
2020 revisions to the Suitability in Annuity Transactions Model Regulation 

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D24f181918a%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273500734%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=%2BC20Z9fW22sdM7L7nBXRR0bxAd%2B4qRhnzHvzip1c8NA%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D838267be4d%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273510692%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=7vOPVGXTentHjpP%2Fc8iPvNkr0VZA4lNZ6ndtHqmHfEo%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D72c4bfb5d3%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273510692%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=i%2BkUU%2FDS68uZktW5GyaKO3q%2FXzGSk%2Bnsysd%2FXyjkRu8%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D72c4bfb5d3%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273510692%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=i%2BkUU%2FDS68uZktW5GyaKO3q%2FXzGSk%2Bnsysd%2FXyjkRu8%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D0b98d8e491%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273510692%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=HGdxA7bz3Qm%2BXaBSvw%2BH8FxDMEwxsdqxF4HtAywyKZI%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3Dbce9cfb6c2%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273520648%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=zTvj4YwdgMhFS7RlQUG7Aahe1ek9WpF6C78LbZcpWck%3D&reserved=0
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(Model 275), or other duty of care measures. The below chart outlines the 
[…] 

Counterpoint: Securing insurance is a vital part of the planning 
process 

As an RIA taking a multi-family office approach to serving ultra-affluent 
clients, we view life insurance as not just a powerful planning tool but its 
own asset class. Our opinion is that the advisor should lead the entire 
process, rather […] 

Consider These Life Insurance Resolutions For 2021 

Given everything that has happened in 2020, New Year’s resolutions for 
2021 will likely look different this time. Sure, plenty of people will vow to 
lose weight—maybe more so thanks to COVID stress eating. The pandemic 
also will likely prompt […] 

CAA 2021 Gives Life Insurers Interest Rate Flexibility 

The big new federal spending package will change the math inside U.S. life 
insurance policies. The change will slash a key interest rate used in creating 
life insurance policies to 2% for 2021, from 4% today, and to a variable […] 

Alliance Group Launches 4th Annual Living Benefits Awareness 
Month 

ATLANTA, Dec. 29, 2020 /PRNewswire/ — Alliance Group announced the 
2021 class of Living Benefits Ambassadors team as part of their fourth 
annual Living Benefits Awareness Month campaign. The Ambassadors will 
head up local grassroots campaigns to spread education and awareness for 
Living […] 

COVID-19 Accelerates No-Exam Trend in Life Insurance 

Shopping for life insurance during the pandemic? Be aware that insurers 
may have changed their products and policy applications. For the latest 
information on how to cope with financial stress during this emergency, see 
NerdWallet’s financial guide to COVID-19. Big […] 

Ex-insurance agent at heart of alleged $2.5 million fraud 

https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3Dc0ea2f7504%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273520648%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=TxhlEj3hJomPKr1E6W%2Bn%2FPh1K%2F2nyFHa70w95TH0aAI%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3Dc0ea2f7504%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273520648%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=TxhlEj3hJomPKr1E6W%2Bn%2FPh1K%2F2nyFHa70w95TH0aAI%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3Db6a4d8f07c%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273520648%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=cOheIcXh%2FdW0XyTKu1MFA%2BlEm3FQLlCPCvhZNA34IcM%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D853e133efc%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273530602%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=Zunp30LODdZ44pDj%2FMxkwVSDEGqqoTzlmA%2BpRMiFXDc%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D9b0c8f72ad%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273530602%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=HgL3cQ5fCjbXrgr21CISICOiX1fNB9BM2pL83lWmegg%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D9b0c8f72ad%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273530602%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=HgL3cQ5fCjbXrgr21CISICOiX1fNB9BM2pL83lWmegg%3D&reserved=0
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A former insurance agent is at the center of an alleged $2.5 million 
retirement fraud that was based on the sale of unregistered securities, 
according to a complaint filed yesterday by the Massachusetts Securities 
Division, led by Secretary of the […] 

Could Interest Rates Shoot Up Like a Rocket? 

COVID-19 turned what looked as if it was going to be a pretty good, dull 
2020 for U.S. life insurance and annuity issuers into a year of terror. For 
five questions that may come up often when we’re covering the […] 

IRS Rules on Hybrid Annuity Advisory Fee Proposals 

The Internal Revenue Service has issued three new private letter rulings 
that may help life insurers offer registered index-linked annuities through 
fee-based advisors. Resources Copies of the new letter rulings are available 
here, here and here. An earlier article about annuity advisory fee letter 
rulings is available […] 

Market Risk Concerns Remain High in 2021: Allianz Life 

As 2020 draws to a close, many Americans continue to endure the health 
and economic effects of the pandemic, and they are concerned about 2021, 
an Allianz Life survey finds. Forty-four percent of respondents worry that 
the market has not yet bottomed […] 

David Blanchett’s 6 Predictions for Retirement Planning in 2021 

It’s that time of the year again. Yes, it’s the holidays, but more importantly, 
it’s time for people to guess what’s going to happen in the new year other 
than failed resolutions. I’ve decided to join in on the fun […] 

FIUL Sales Process Continues To Evolve With AG 49 A 

Allianz Life Insurance Company of North America (Allianz) continues its 
long-term leadership by sharing its lengthy experience with — and vision 
for — trends in the fixed indexed universal life insurance (FIUL) space. In 
this Movers & Shakers Q&A, we […] 
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https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D84a83fe52f%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273550515%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=8gOA05h3xZHoI5nZiaO9AUsBlU5yNB8f6FeA5UeCnJ8%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D87b818b927%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273550515%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=Lev5MmNC61GDP29fXVvMIFbTuDwoHjnvphIpOzqeGNY%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwinkintel.us1.list-manage.com%2Ftrack%2Fclick%3Fu%3D2b587be4b630a23a191187446%26id%3D50be70a9c1%26e%3Df493ae5d28&data=04%7C01%7C%7C010a15e842b943108d9f08d8acc31c32%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C637449301273560471%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C1000&sdata=Xy2Xigur%2B90yoRYCa3FcPjE15kjMiV74VLTle%2F4fBMY%3D&reserved=0
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Like all agents, we also need 
leads. Our approach has always 
been building and developing 
marketing systems. We strive 
for new and better ways to get in 
front of “target” marketed 
prospects. 
 
Our systems are tried and true; 
they work.  

 
 

 
“Time Invested Marketing” 

 

   
  
     
  

http://www.annuity.com/
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