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……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com


1 Market Market Market 

 

  It's Open MIC Time! 

Words of Wisdom 
  
The BCS sucks.  Bill Broich 

  
Broncos play Washington December 22 in Las Vegas 
Bowl 
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Phyllis in Union Square, San Francisco 
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----------------------------------------- 
High-yield fervor fades 
 

http://www.investmentnews.com/article/20121202/REG/312029993?utm_source=issuealert-
20121202&utm_medium=in-newsletter&utm_campaign=investmentnews&utm_term=text# 

High yield lower rated bonds begin outflow 

 

----------------------------------------- 
And..... 

Mutual funds follow... 

Interest in U.S. stock funds nosedived yet again as investors yanked an 
estimated $7.51 billion from mutual funds that invest long-term in 
U.S. stocks, according to statistics from the Investment Company Institute 
for the week that ended Nov. 20.  

The hefty outflow is on top of the $6.63 billion investors pulled from the 
funds the week before and the $2.14 billion withdrawn the week prior to 
that. Since the beginning of the year, investors have withdrawn more than 
$131 billion from the beleaguered funds. 

 
http://www.bankinvestmentconsultant.com/news/mutual-funds-report-largest-weekly-outflow-of-the-
year-2682112-1.html 

----------------------------------------- 
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Value Marketing 

This article helped us write a very large case.  Using 3rd party 
documentation is a great key to providing value, if I were you I 
would use it. 

Our prospect made copies and showed to his family, applications 
now in underwriting, Shaun Ebben found this and helped me use 
it....BB 

http://www.foxnews.com/politics/2012/11/16/ranchers-farmers-brace-for-death-tax-impact/  

 ----------------------------------------- 

http://www.foxnews.com/politics/2012/11/16/ranchers-farmers-brace-for-death-tax-impact/�
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http://www.buyupside.com/calculators/feesdec07.htm 

copy and paste 

----------------------------------------- 
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Scrubbed Leads, how do they 
really work? let's ask a pro! 
 
It takes some "adjustment" to work scrubbed leads, says  

Mike Davis. Mike works with his son in Tennessee, he came from 
the seminar marketing side to "scrubbed" leads. 
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Here is your chance to ask a hard working team how they work 
scrubbed leads. 

 

----------------------------------------- 

 

 

Marketing, there are so many ways. 
 

Our good friend in Dallas, David Winer decided to take the most direct and 
simplest approach.  He mailed directly to the target market offering to buy 
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a few minutes of their time.  This mailer below is his new edition (an 
upgrade). 

 

(New version above) 

 
His older version had these results: 
 
Sent - 35,000 
 
Cost - $10,850 mailing, plus....42@$25 for gift cards. 
 
Response Rate: .006 (210 Responses) 
 
Appointments: 42 
 
Initial Commission: $39,000 (5 closes) 
Later Commission: $33,000 (3 Referrals) 
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So, nothing impressive other than overall I made $72,000 on a $12,000 
expenditure. Mail response was actually decent for Dallas, even though less 
than 1%.  
 
Quality of response and appointments were not good. Only 5 closes in 42 
face-to-face is horrible, but most only wanted the gift card. 
Remedy for above is content of new card and the fact that instead of going 
to 55-85 for Income 50K and above, I'm going to 55-79 for 75K and above 
Income and they must have CDs or Money Markets (this selection criteria 
costs 2-cents more). Think my response and quality of appointment will 
improve. 
 
 Success?  Failure?  It all depends, I would say this about David's marketing 
effort. 

He had activity, saw 42 prospects, made 5 sales 

He invested $12,000 and returned $72,000.  That is slightly higher than 
our old marketing ratio (10.5%) but at 16.6% it works just great.  I 
would think there is not a major corporation in America who would not be 
happy with that percentage. 

David does have an intangible side to his business, he works hard.  This 
level of lead will provide great sales results but it does require a focused and 
dedicated work effort. 

 

Nice job David. 

-------------------------------------------------------- 
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Now combine all our tools and grow your business 

Marketing, leads and growing your business 

Here is advice from an experienced agent. 

• Make Retire Village the centerpiece of your marketing. 

• Buy all the "scrubbed" leads you can get form Annuity.com 

• Develop secondary lead generation systems, radio, direct mail etc. 

• Use the off week drip on RV to personalize your relationship with 
your database 

• Work the RV database daily, throw out the dead wood, add new 
names 

 

 

And.....If that weren't enough..... 
I made this mistake. I placed more emphasis and put more time 
into attracting new clients than in doting on my existing clients 
and prospects. Then I saw the research......Joe Rych 
 
"Frequent contact with customers, or "relationship management," is 
important in building a successful business. The payback is clear: Retaining current 
customers costs five to seven times less than finding new ones. Studies show that over a 
lifetime, loyal customers purchase more, cost less to sell to, and will refer five other 
people to a business." 
- TICKER Magazine 
 
 
"...the most satisfied [affluent clients] averaged 28 contacts (in person, by telephone, 
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by mail and by email) with their advisors in a one-year period. Very dissatisfied affluent 
investors, on the other hand, averaged only 17 contacts over the same period." 
- CEG Worldwide study of affluent investors 
 
"In our study of affluent investors...almost half of the respondents said they had 
changed primary advisors in the last year...without exception, investors who had 
switched had less regular contact with their primary advisors than those who had 
not switched." 
- Registered Rep Magazine 
 
"...nearly nine out of 10 advisers (89.7%) earning at least $100,000 say that 
maintaining client communications is a significant concern to them....less than 
half of the advisers who are earning less than $100,000 think client communications is 
important." 
- CEG Worldwide study of affluent investors 
 
"You need lots of contacts with clients-between two and three contacts every month with 
every client...To accomplish it, you'll want to create a system in which contacts are 
predetermined and easily replicated between clients." 
- Financial Planning Magazine 
 

Marketing is about giving value, value build 
relationships.  Retire Village does the work for you. 
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We will greatly extend the life of your leads with RetireVillage.com. We 
send your clients and prospects 2 drips per month from you with 
industry related articles. 
Plus.... 
A monthly newsletter from you with your picture on it. 
When the Timing is Right for them to buy, 
Who will they call?......You! 

We do it all for you! 

 

In our world, you will only be remembered for two 
things: the information you share, and how you make 
someone feel. 
 
Being Remembered is Easy... 
Just Click Here to View  
Then Call 
Anthony Owen 
tony@annuity.com 
888-742-4368 x1 
  
 

http://r20.rs6.net/tn.jsp?e=001K7qg35D03Z9_fWgUsQadO1CLLg2JYFOlCunbcdyZTm8emEU4B4sQhHtKXcFsNcspy501B91QvSr4Cmx04_0L3b3SZyVxSliRD8ylvPetbIODGyiYY_qQl9142YMn-xV0�
mailto:tony@annuity.com�
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 Here's Joe Rych! 

 

 

XXXXXXXXXX
XXXXX 
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Big Truck Questions 
 
Questions for the Owen's Brothers from the Crew 
 
Q.   How do you keep brokers from getting your clients to 
back out of sales? 

 

  

  

 -------------------------------------------------------------------------------------  
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Dave has some product updates… 

 

The new year is almost here....sign up for 
scrubbed leads. 

These leads will target your "target 
market"....sign up and build your marketing 
around our systems. 

• Radio 

• Retire Village  

• Scrubbed Leads 

Well, you can (almost every day) but would you settle for 
2-3 a week like this? 
 



18 Market Market Market 

 

....Update: This lead produced $386,000 in 
an annuity premium.... 

 
Look at the quality of this lead 
 
 
Time: 2012-10-22 08:57:38 
Name: Randall Jones 
Address: 2673 S Jones Street 
City: Morgantown 
State: IN 
Zip: 46160 
Phone: 812-555-5555 
Email: jones@xxxxxx.com 
Amount to Invest: $750,001 - $1,000,000 
Year of Birth: 1957-01-01 
Annuity Type: Rate / Quote Lead 
Lead Source: Other Financial Websites 
 

Notes:  
Had a long call with Randall this morning. He is a former Colgate-
Palmolive employee who has socked away a very decent amount of money. 
He says he has a million to work with.  

Be aware that Randall is a self proclaimed expert, in that he does his 
homework, knows what is out there but wants to make the right decision 
with the right advisor. He said he's not the little old lady that can be taken 
advantage of.  

He has a goal and a very clear picture of what he wants to do.... retire in 5-7 
years, travel the world and scuba dive in all sorts of exotic locals for about 
10 years. After that, he says he'll probably become a recluse.  

mailto:randy_in_indy@sbcglobal.net�
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He does have a wife but said regarding a single or joint annuity he said he 
needs to see the advantages and disadvantages of both. He is looking for 
guaranteed income with a death benefit.  

My sense is all he does is worry about making money on his investments 
and when he retires he wants little to nothing to do with this. Randall 
understands that Joe Agent will be calling today most likely. The number 
he gave is his work number - he works out of the house. 

 
Sold to: Joe Agent 
Domain: annuity.com 
Affiliate: Rate / Quote Lead 
 

 

 

 
 
 

http://annuity.com/�
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Leads 
Please listen up! Sign up for 
leads, all the scrubbed leads 
you can get, they will make 
you money....the lead flow is 
still slow (but increasing) but 
our crew is killing 
them....tons of sales! 
Hello Partners, 
 
When ordering the "Scrubbed Leads" you do not need to establish a second account. Log 
on to your existing account at 
 
 http://www.annuity-admin.com/agents/admin/index.php?  
 
where you ordered your "Premium Leads" and: 
Click on "My Account" 
Click on "Edit Account" 
Click on "Edit" next to Lead Type & Cost 
From there you can chose to Premium Leads, Scrubbed Leads, or both. 
Click "Continue" 

http://www.annuity-admin.com/agents/admin/index.php�
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Verify the leads you want are documented next to "Lead Type & Cost" 
Click "Save & Continue" 
If you were already ordering Premium Leads and wish to add Scrubbed Leads (in other 
words, buy both types) there is a bug that will not allow you to choose both. We are 
working on getting it fixed. Email me and I will manually get both leads ordered for you. 
For those of you that were already ordering the Premium Leads at $88 per lead your 
price will stay the same ($98 otherwise with the discount due to $10 price increase). As 
a reminder, your discount code is "Agent911". 
 
Thanks for the biz, 
 
Anthony R. Owen 
Annuity Agents Alliance, Co-Founder 
Annuity Innovation Systems, LLC, Vice President 
Annuity.com, Annuity Marketing Consultant 
Eagle Shadow Financial, LLC, Vice President 
Office: 303-284-3582 
 

----------------------------------------------------------- 

Cleaned, pre-qualified, scrubbed annuity 
leads. 
 
pre-qualified, cleaned and scrubbed leads .....less than "advisor 
world".....email kevin@annuity.com for details....$195 each, will definitely 
be interested in annuities....full national launch begins in late 
august.....testing is available now 
 
 

http://www.annuityagentsalliance.com/�
http://www.findyourannuity.com/�
http://www.annuity.com/�
http://www.eagleshadowfinancial.com/�
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Disclaimer:   

I obtain information from many sources, print, internet, agent 
gossip and other media.  I always try and provide the original 
source or the link but my note taking habitually is lacking.   

Much of the content on Open MIC is written by me and is my 
personal opinion.  You should never consider that I am the 
world’s greatest authority or expert on anything.  Always consult 
professionals who are licensed to give correct advice regarding 
taxes and securities and other topics of great importance.   

I am an authority in lead generation and marketing annuities 
and am fully licensed as an insurance salesman. I sell state 
approved annuity products provided by licensed insurance 
companies. 

I am also NOT an economist by license, only by hobby.  If you 
decide to make decisions based on my particular view of the 
world, you should get it verified by licensed professionals or get 
your head examined. 

Open MIC is and was created for the entertainment of our 
agents, family, friends, guests, industry spies and myself.  Be 
careful with the information contained in Open MIC and always 
get advice from licensed professionals. You never know, 
sometimes I might make something up….so always verify! 

Also, the information used in Open MIC is free; I assert no 
copyright or literary rights. Copy away. 

Our competitors will copy Open MIC anyway so I might just as 
well give it away, saves so much mental anguish and sleepless 
nights. 

 

More Legal Stuff...  
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Be responsible... we cannot know your individual situation, 
always do your own due diligence before responding to any offer 
or investing any money. 

I can't accept responsibility for the profitability or legality of any 
published articles or opinions published in Open MIC. Nothing 
in these Open MIC notes should be considered personalized 
advice. Although I may answer your general questions, I am not 
licensed under securities laws to address your particular 
situation. No communication by me to you should be deemed as 
personalized advice.  

And, although all of the articles have been selected for their 
content, however in the interests of balanced reporting we often 
publish articles we may not agree with, the publishing of such 
articles within this newsletter does NOT constitute a 
recommendation of the products or services mentioned or 
advertised within those articles.  

We make no compensation for the publishing (or hosting) of 
Open MIC Notes. 

 

 

 

 

 

 




