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……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com
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Phyllis: Boise State Shoes 

 

 

 

 

 

-------------------------------------------------- 
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Appointment Setter 
 
We have three appointment setters who we recommend and are 
working with the crew. If you have older leads sitting around and 
uncalled or unable to reach…this is worth a try.  All three are 
hardworking pros…. 
 
 
Christie Oliver: 281-796-5696.  
Christie Oliver christie.oliver@ymail.com 
 
Christie charges $15 per lead and will work them as long as it takes, but 
after 3-4 tries and no success we consider the lead dead.  4 agents are using 
her services and very happy with success. 
 
One of our crew gave her 13 older leads, she set 3 firm and kept 
appointments, and has call backs scheduled and still working.  Estimates 
are for 5/13 appointments set…the lead source was old, unable to 
motivate leads which makes this a “killer” success. 
 
 
Kris Montierth  
Your Personal Secretary  

kris@ypsecretary.com 
www.callingleads.com  

Kris has been with us since June, her appointment to lead ratio is 29.41% 
calling radio leads and direct mail leads.  She is very reasonable with rates, 
email her for proposal and price…We have 5-6 members working with her 
with very good success….she will provide references. 

  
Dena Alvis 
281-419-0972 - office 
281-224-9430 - cell 
  
Dena will custom make an arrangement with you.  She is fiery and fierce, 
her fees are based on the lead source, very good.  We have 4 agents working 
with her since August. 

mailto:christie.oliver@ymail.com�
http://www.callingleads.com/�
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------------------------------------------------- 
Question: Are life insurance proceeds taxable in estate 
tax calculation? 
Life insurance death benefits are paid income tax free. 
 
Life insurance death benefits regardless of who the beneficiary is....is 
always taxed at face value in the calculation of estate taxes....if the 
insured is also the owner... 
 
Transferring existing ownership of a life insurance policy to a trust or other 
entity is very tricky.... 
 
Paying premiums to a trust which is the owner of the policy is also very 
tricky 
-------------------------------------------------- 
Obama LTC Gone 
 
http://www.elderlawanswers.com/resources/article.asp?id=9471&section=4 
 
Good stuff for you to keep informed  
 

---------------------------------  
Morgan Stanley, Merrill Lynch, Wells Fargo 
 
 
http://www.investmentnews.com/article/20111016/REG/310169999 
 
Like a herd of thundering xxxxxxxx (expletive deleted)….here they come 
to join our industry….xxxxxxxx (expletive deleted again) 

---------------------------------  

http://www.elderlawanswers.com/resources/article.asp?id=9471&section=4�
http://www.investmentnews.com/article/20111016/REG/310169999�
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Government Needs to promote annuities 
 
 
http://www.investmentnews.com/article/20111016/REG/310169992 
 
This can only be good for us…the government needs people to buy 
annuities….wonder why Wall Street is coming our way….LOL 

--------------------------------- 
Joint Ownership Issues 
I have had several problems with my client base who have been involved 
with Joint Ownership issues with their kids…this info is good to learn 
because you will be asked.  Being neutral but with VALUE information is 
solid stuff. 

http://www.forbes.com/sites/trialandheirs/2011/09/13/top-5-reasons-to-beware-of-joint-
ownership-between-generations/?partner=yahoofeed 

• Creditors –   

• Divorce –   

• Borrowing –   

• Doesn’t Have To Share –   

• 5. Family Fighting – 

-------------------------------------------------- 
Open MIC Crew….. 
 
We asked David Braun to help us track results, instead of numerous agents 
with other results we thought it would make more sense to focus on one 
agent who is using the system and understand the importance of  
 
“touches”   

http://www.investmentnews.com/article/20111016/REG/310169992�
http://www.forbes.com/sites/trialandheirs/2011/09/13/top-5-reasons-to-beware-of-joint-ownership-between-generations/?partner=yahoofeed�
http://www.forbes.com/sites/trialandheirs/2011/09/13/top-5-reasons-to-beware-of-joint-ownership-between-generations/?partner=yahoofeed�
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So we have used his numerous communications to provide a focal point… 
 
BB 
 
 
 
Joe, Bill, David, 
 
Look at this email. He responded to the latest RV email (with humor). My 
continuous "touching" works. 
 
We first met about 6 months ago. He knows now he should have moved the 
money then (it's in a VA). 
 
The RetireVillage email program is SO important. Only an idiot would not see the 
value.  
David Braun 
 
 
 
From: prospect 
Sent: Monday, October 17, 2011 4:19 PM 
To: David Braun 
Subject: RE: Annuity before Social Security 
 
Hello David,  
The government (ie elected officials and their appointees) Have actually 
recommended something good, that gives us money instead of taking it 
away? I'm shocked! 
 
I found out that as of this month (October 2011) I have 165k+ in the 
annuity with NYL. I started the year with 197k+. 
 
I'm such a skinflint that I'm tempted to let it ride and see what happens 
between now and the New Year. What are your thoughts? 

Your humble retired guy, Gary 
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More 
 
Hey Agents….this may sound repetitive…but only those 
who are walking through this business with their eyes 
closed would not see this should be the basis of their 
marketing……Don’t be an “Idiot”  
 

 
 
 

Open Your Eyes! 
 
 
From David Braun 
 
Kris Smith (below) emailed me yesterday wanting an appointment. 
 

Haven’t talked with her since May, 2010. 
 
Do you think RV works? DUH!!!!! 
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From: RetireVillage.com [mailto:rvsend@retirevillage.com]  
Sent: Wednesday, October 19, 2011 1:30 AM 
To: David D. Braun 
Subject: Retire Village Daily Lead Report for 2011-10-18 

Dear David   

Your daily website visitors and leads for yesterday: 

Name email Page Viewed Total 
Views 

  http://davidbraun.retirevillage.com/ 3 

Kris Smith xxxxxxxx@hotmail.com http://davidbraun.retirevillage.com/aboutus 1 

Kris Smith xxxxxx@hotmail.com http://davidbraun.retirevillage.com/contactus 1 

 

New addition to Retire Village 
We have several new additions to your RV account that are 
planned for the next few months.  Here is a look at our new 

Interest Rate Alert 

 

 

 

 

 

 

 
 
 

Interest Rate Notice 
(As of October 17, 2011) 

6 Month CD Rate .99%  

1 Yr Bank CD 1.15% Yield 1.14% 

2Yr Bank CD 1.33% Yield 1.32% 

5 Yr CD Annuity Rate 3.75% 

http://davidbraun.retirevillage.com/�
mailto:msftsux@hotmail.com�
http://davidbraun.retirevillage.com/aboutus�
mailto:xxxxxx@hotmail.com�
http://davidbraun.retirevillage.com/contactus�
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You now can ask your clients and prospects if they would like to 
be added to the interest rate alert.  These rates are sent weekly 
and allow your clients and prospects to keep up on available 
interest rates. 
 
The interest rate alert is sent weekly to your database, this 
simple service allows for you to provide value and keep in touch 
with your clients and prospects.  This service along with your 2 
monthly drips allows you to “touch” your prospects in a simple 
non evasive manner. 
 
Here is an example of what they would see from the 
alert: 
 
Dear Bill 
 
Interest rates can change weekly; here are the highest rates this 
week. 
 
 
 
 
 
 
 
 
 
 

Interest Rate Notice 
(As of October 17, 2011) 

6 Month CD Rate .99%  

1 Yr Bank CD 1.15% Yield 1.14% 

2Yr Bank CD 1.33% Yield 1.32% 

5 Yr CD Annuity Rate 3.75% 
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If you would like additional information about these rates and 
other time period rates, just email me. 
 
Dave 
 
Rates always subject to change, rate source Bankrate.com, Annuity.com 

 
 
Just think how powerful it would be to contact your 
database and ask them if they would like to be added to 
the list of weekly available interest rates?   
 
 
 
Here is the new addition in action….. 
 
I just finished a conversation with a guy, 75, married, does his own portfolio 
(very conservative), likes the stuff I’ve sent him, not ready at this point to 
meet with me, but said he will keep my file as an “active” file. 
 
I asked if we should continue to send the information by email that we have 
been sending, and he said, “Oh, yes! Your name is a name I respect. The 
information you send is always very interesting; I open it right away. Please 
keep sending.” 
 
There you have it! Thanks for making me look good! 
 
David D. Braun 
 

---------------------------------  
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My comments are in Green, I highlighted some points in Red 
and left original links in….BB 
 

Ten Stock-Market Myths That Just Won't Die  
  

By BRETT ARENDS  

  

Andy Rash  

These kinds of stomach-churning swings are testing investors' nerves 
once again. You may already feel shattered from the events of 2008-2009. 
Since the Greek debt crisis in the spring, turmoil has been back in the 
markets. 

At times like this, your broker or financial adviser may offer words of 
wisdom or advice. There are standard calming phrases you will hear over 
and over again. But how true are they? Here are 10 that need extra scrutiny. 

 

 

http://online.wsj.com/search/term.html?KEYWORDS=BRETT+ARENDS&bylinesearch=true�
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1. "This is a good time to invest in the stock 
market." 
Really? Ask your broker when he warned clients that it was a bad time to 
invest. October 2007? February 2000? A broken watch tells the right 
time twice a day, but that's no reason to wear one. Or as someone once 
said, asking a broker if this is a good time to invest in the stock market is 
like asking a barber if you need a haircut. "Certainly, sir -- step this 
way!" 

The Timing Myth (I added to list….BB) 

For years, the investment industry has tried to scare clients into staying fully invested in 
the stock market at all times, no matter how high stocks go or what's going on in the 
economy. "You can't time the market," they warn. "Studies show that market 
timing doesn't work."  

They'll cite studies showing that over the long-term investors made most of their money 
from just a handful of big one-day gains. In other words, if you miss those days, you'll 
earn bupkis. And as no one can predict when those few, big jumps are going to occur, it's 
best to stay fully invested at all times.  

So just give them your money… lie back, and think of the efficient market 
hypothesis. You'll hear this in broker's offices everywhere. And it sounds very 
compelling.  

There's just one problem. It's hooey.  

They're leaving out more than half the story. 

And what they're not telling you makes a real difference to whether you should invest, 
when and how. 

The best long-term study relating to this topic was conducted a few years ago by Javier 
Estrada, a finance professor at the IESE Business School at the University of Navarra in 
Spain. To find out how important those few "big days" are, he looked at nearly a 
century's worth of day-to-day moves on Wall Street and 14 other stock markets around 
the world, from England to Japan to Australia.  

Yes, he found that if you missed the 10 best days you missed out on a lot of the gains. 
But he also found that if you managed to be out of the market on the 10 worst days, your 
profits went through the roof.  



12 |Open MIC Notes for the Best Crew in the Annuity Industry 
 

Over an investing period of about 40 years, he calculated, missing the 10 best days 
would have cost you about half your capital gains. But successfully avoiding 
the 10 worst days would have had an even bigger positive impact on your 
portfolio. Someone who avoided the 10 biggest slumps would have ended up with two 
and a half times the capital gains of someone who simply stayed in all the time. 

In other words, it's something of a wash. The cost of being in the market just before a 
crash are at least as great as being out of the market just before a big jump and may be 
greater.  Funny how the finance industry doesn't bother to tell you that.  

Here is the link for the whole article: 
http://online.wsj.com/article/SB10001424052748703440004575548253340306596.html 

 

My Comments: 

So the solution to market timing…it can’t be done, there are too 
many variable….the real truth about investing in the stock 
market is this: 

• Know your time horizons 
• Know your risk level 
• Ask yourself, “What is this money for?” 
• Understand the “10” Year Rule (Bill Broich)…if you don’t have 

10 years minimum, run to safety. 

Bill 

2. "Stocks on average make you about 10% a 
year." 
Stop right there. This is based on some past history -- stretching back to the 
1800s -- and it's full of holes. 

About three of those percentage points were only from inflation. 
The other 7% may not be reliable either. The data from the 19th century are 
suspect; the global picture from the 20th century is complex. Experts 
suggest 5% may be more typical. And stocks only produce average 
returns if you buy them at average valuations. If you buy them when they're 
expensive, you do a lot worse. 

http://online.wsj.com/article/SB10001424052748703440004575548253340306596.html�
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My Comments: 

I could write a novel about this….but instead let’s just look at the 
numbers: 

 
 

% 
CHANGE Y-T-D 1-YR CHG 5-YR AVG 10-YR 

AVG 
DJIA +0.58 +4.96 -0.53 +2.46 

NASDAQ +0.56 +9.55 +2.63 +5.73 
S&P 500 -2.63 +4.33 -2.07 +1.23 

     
     

 
 

Sources: cnbc.com, bigcharts.com, treasury.gov, treasurydirect.gov - 10/14/114,5,6,7,8 
Indices are unmanaged, do not incur fees or expenses, and cannot be invested into directly. 

These returns do not include dividends. 

Bill 

3. "Our economists are forecasting..." 

Hold it. Ask your broker if the firm's economist predicted the most recent 
recession -- and if so, when. 

The record for economic forecasts is not impressive. Even into 
2008 many economists were still denying that a recession was on the way. 
The usual shtick is to predict "a slowdown, but not a recession." 
That way they have an escape clause, no matter what happens. Warren 
Buffett once said forecasters made fortune tellers look good. 

 

My Comments: 

I think forecasting is a good idea…as an example….tomorrow 
will be sunny…this is based on weather patterns.  How about 
financial forecasting?  It is based on patterns also, such as the 
deficit, the presidential election, the baby boomers retiring. 
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How do you forecast where to invest your money?  I use a simple 
question to help my clients understand exactly what is in the 
future of their personal forecast. 

“What is the purpose of the (asset) and what would you like it to 
accomplish?” 

That answer will determine how to “forecast” the need for the 
asset.  As an example: 

• I just have it for a rainy day….money that could be used for 
long term and maybe the stock market is accessible. 

• I am saving for a boat.  This would be a shorter time horizon 
and probably the bank would be a good choice. 

• I am using this money for retirement and plan to retire in 
10 years..5 years…15 years.  Gee…how about the guarantees 
of our wonderful annuities with an “Income Rider” 

Bill 

4. "Investing in the stock market lets you participate in 
the growth of the economy." 

Tell that to the Japanese. Since 1989 their economy has grown by 
more than a quarter, but the stock market is down more than 
three quarters. Or tell that to anyone who invested in Wall Street a 
decade ago. And such instances aren't as rare as you've been told.  

In 1969, the U.S. gross domestic product was about $1 trillion, and the Dow 
Jones Industrial Average was at about 1000. Thirteen years later, the U.S. 
economy had grown to $3.3 trillion. The Dow? About 1000. 

 

My Comments: 

I love America…as does 315 million others.  The position of 
investing in America by buying stocks does not settle well with 
me.  I think it is a slogan invested by Wall Street.  My mother in 
Law bought Microsoft early and helped them get started….both 
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won big on that….so did she help America grow?  In many ways I 
would think it did help…Microsoft employs thousands etc…so 
that is one side of the argument….how about the other. 

What is the backbone of the American Economy? 

Think hard….. 

US Treasuries!  It is our safety net that the world relies on which 
make America grow, the constant and long term flow of money 
into our nation from others buying our debt.   

Debt?   

How can debt be good….here is a point to consider. 

Where does America spend the money?  My answer is mostly in 
America….jobs, highways, retirement funds, the military, social 
security…..without the flow of money associated with US 
Treasuries where would we be?  A nation of grabbers is what I 
think!  

How are US Treasuries related to our products?  Our products 
“guarantees” are provided to our clients because of the 
underlying guarantee of US Treasuries. 

No…I am not a socialist. 

Bill 

5. "If you want to earn higher returns, you have to take 
more risk." 

This must come as a surprise to Mr. Buffett, who prefers investing in boring 
companies and boring industries. Over the last quarter century, the FactSet 
Research utilities index has even outperformed the exciting, "risky" Nasdaq 
Composite index. The only way to earn higher returns is to buy stocks 
cheap in relation to their future cash flows. As for "risk," your broker 
probably thinks that's "volatility," which typically just means price ups and 
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downs. But you and your Aunt Sally know that risk is really the 
possibility of losing principal. 

 

My Comments: 

I want to double my money!  I know an easy way to do that, but it 
involves some risk.  Go to Las Vegas and put all you money on 
“Red”.  It could double or it could be gone…. 

Risk is about being smart and knowing your guidelines, if I want 
to earn a greater rate of return, I must first know my need for 
“time horizons”.  If I need the money in a year, my options might 
be limited, but if it is needed in 20 years then I might have more 
options. 

Our clients have access to one of the most fantastic products ever 
created…. 

FIA 

Why?  Because of the benefits they can provide, safety, income, 
stress reduced living….Want me to go on? 

Bill 

6. "The market's really cheap right now. The P/E is only 
about 13." 

The widely quoted price/earnings (PE) ratio, which compares share prices 
to annual after-tax earnings, can be misleading. That's because earnings are 
so volatile -- they're elevated in a boom, and depressed in a bust. 

Ask your broker about other valuation metrics, like the dividend yield, 
which looks at the dividends you get for each dollar of investment; or the 
cyclically adjusted PE ratio, which compares share prices to earnings over 
the past 10 years; or "Tobin's q," which compares share prices to the actual 
replacement cost of company assets. No metric is perfect, but these three 
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have good track records. Right now all three say the stock market's pretty 
expensive, not cheap. 

 

My Comments 

P/E is a great way to invest.  If I were a stock investor or advisor I 
would use it as my benchmark….but many people do not 
consider it as a benchmark who invest in the market… 

• Linkedin is an example….what is their P/E?  Their ratio is 
1460 

• Amazon P/E 100  
• Apple P/E 16.64  
• GE P/E 12.79 
• How about the Standard and Poor’s 500?...21.06 (10-18-11) 

So where do you go to find these wonderful stocks with a low 
P/E.  How do you avoid making a mistake? 

How do you take advantage of these “great” P/E ratios? I have an 
answer…buy large American Companies with a history of past 
performance which have diversified assets…. 

But first ask the question:  “What is the purpose…….” 

Bill 

7. "You can't time the market." 

This hoary old chestnut keeps the clients fully invested. Certainly it's a 
fool's errand to try to catch the market's twists and turns. But that doesn't 
mean you have to suspend judgment about overall valuations. 

If you invest in shares when they're cheap compared to cash flows and 
assets -- typically this happens when everyone else is gloomy -- you will 
usually do very well. 
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If you invest when shares are very expensive -- such as when everyone 
else is absurdly bullish -- you will probably do badly. 

 

My Comments 

See Number 1 above 

Bill 

8. "We recommend a diversified portfolio of mutual 
funds." 

If your broker means you should diversify across things like cash, bonds, 
stocks, alternative strategies, commodities and precious metals, then that's 
good advice. 

But too many brokers mean mutual funds with different names and "styles" 
like large-cap value, small-cap growth, midcap blend, 
international small-cap value, and so on. These are marketing 
gimmicks. There is, for example, no such thing as "midcap blend." These 
funds are typically 100% invested all the time, and all in stocks. In this 
global economy even "international" offers less diversification than it did, 
because everything's getting tied together. 

 

My Comments 

Every so often new spins on old products roll out.  The blended 
midcap is such an animal. 

Morningstar helps us understand the goals of a mutual fund with 
a graph…and star ratings. 

On one hand you have value and the other growth…so a blended 
fund would be a combination of the two… 

Blend=growth plus value. 
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The next rating is “stars”  1-5.  1 in bad, 5 is good…simple system. 

So if I were going to buy a diversified fund, a fund which has 
both small, mid and large cap stocks plus contain growth and 
value stocks…what do you think the most diversified mutual 
fund would be? 

(Sound of Jeopardy playing) 

The S/P 500 Stock Fund….the outsourced rating criteria for our 
products…the S/P 500. 

Now you take diversity, the removal of risk, the ability to receive 
the funds as income with above market rates (6-7%) and what do 
you have? 

Tada…FIA 

Bill 

9. "This is a stock picker's market." 

What? Every market seems to be defined as a "stock picker's 
market," yet for most people the lion's share of investment returns -- for 
good or ill -- has typically come from the asset classes (see No. 8, above) 
they've chosen rather than the individual investments. And even if this does 
turn out to be a stock picker's market, what makes you think your broker is 
the stock picker in question? 

 

My Comments 

Hmmmm…how do you pick them? 

• Dogs of the Dow? 
• Dividend yield? 
• Growth? 
• Value? 
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The problem is simple; the industry is set up so we have to pay to 
play… 

How do you think they afforded that huge bronze bull statue in 
Wall Street…a Government grant? 

 

So our natural instinct would be to get help, help from a 
“professional”…now we have to pay for advice, buys, sells, loads 
and if we buy the wrong type of mutual fund…we have to pay  

12 b-1 fees. 

Then to add to our improper position…we have to pay taxes on 
gains in our mutual funds (non IRA) and then when we sell we 
have to pay commissions to get out (closed end funds). 

Think of the simplicity; think about how allowing an insurance 
company to hold you money simplifies your life!  No fees, no 
loads, no risk only this question. 

“What is the worst thing that can happen to your money?” 

If I know what is the worst thing that can happen, then all I have 
to do is weigh it against my goals and time horizons….either it 
works or it doesn’t. 

One last point…..why do you think Wall Street is jumping into 
the FIA market? 

http://www.google.com/imgres?imgurl=http://andrewprokos.com/d/wall-street-bull-statue?g2_itemId=2855&g2_serialNumber=8&imgrefurl=http://andrewprokos.com/photos/black-and-white/architecture/wall-street-bull-statue/&h=403&w=550&sz=128&tbnid=N3xT4inYcBY8UM:&tbnh=90&tbnw=123&prev=/search?q=wall+street+bull+statue+photo&tbm=isch&tbo=u&zoom=1&q=wall+street+bull+statue+photo&docid=DvAYRw7nwovb2M&hl=en&sa=X&ei=quGdTu6oIrGGiQL42vX9CQ&sqi=2&ved=0CFkQ9QEwAA&dur=36�
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The answer is simple….this is the product that will launch the 
Baby Boomers retirement, not stocks, not bonds, not mutual 
funds…but this…our wonderful products. 

FIA 

Bill 

10. "Stocks outperform over the long term." 

Define the long term? If you can be down for 10 or more years, exactly 
how much help is that? As John Maynard Keynes, the economist, once 
said: "In the long run we are all dead." 

 

My Comments 

I want to live my whole life!  I want income my whole life!  I don’t 
want risk, I don’t want stress, I don’t want complexity! I want 
safety and security.  

Thanks the good god above we have these wonderful products.  
Income, safety, risk free and hassle free. 

Bill 

 

PS….defend our products, defend our industry and defend 
your namesake….Insurance Salesman! 

Copyright 2011 Dow Jones & Company, Inc. All Rights Reserved….and GVA 

This copy is for your personal, non-commercial use only. Distribution and use of this material are governed by our Subscriber Agreement and 
by copyright law. For non-personal use or to order multiple copies, please contact Dow Jones Reprints at 1-800-843-0008 or visit 

   

 

http://online.wsj.com/public/page/subscriber_agreement.html�
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 “Photo” of the broker 
attempting to “re-capture” 
assets….. 
 
It’s a war out there….do you know why? 
Because the Baby Boomers want annuities….DUH! 
 
 
Question:  How do you keep the stock broker from 
“recapturing” the assets after the sale has been made 
and you are awaiting asset transfer? 
 
I do this in two different ways.   
 
If the asset is in an IRA, I cancel the account and have the funds 
sent to the client directly.  I also include in the letter an notice 
that the IRA is a rollover and please do not withhold taxes.  The 
client can have the funds in their possession for 60 days.  Once 
the funds are received I simply roll them over to the new IRA 
account. 
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The second method is to transfer the funds as a rollover to the 
annuity.  I prepare a letter from the client telling the broker that 
the funds are being transferred and their business relationship 
is over.  I then fax the letter to the broker and attach a copy to 
the transfer paperwork. 
 
Both of these methods work…but WILL NOT work if you do 
not prepare your new client for the conservation attempt by the 
broker.  The very best way to prepare the client is to have 
conducted a full and detailed fact Finder and have sold the 
annuity base don’t eh benefits it can provide them. 
 
If you sell the annuity based on “yield” or “rates of return”  you 
are a dead duck because that si the only “sales track” the broker 
can use.  If you have sold based on need, the broker has NO 
CHANCE! 
 
Disclaimer:   
I obtain information from many sources, print, internet, agent 
gossip and other media.  I always try and provide the original 
source or the link but my note taking habitually is lacking.   

Much of the content on Open MIC is written by me and is my 
personal opinion.  You should never consider that I am the 
world’s greatest authority or expert on anything.  Always consult 
professionals who are licensed to give correct advice regarding 
taxes and securities and other topics of great importance.   

I am an authority in lead generation and marketing annuities 
and am fully licensed as an insurance salesman. I sell state 
approved annuity products provided by licensed insurance 
companies. 

I am also NOT an economist by license, only by avocation and 
hobby.  If you decide to make decisions based on my particular 
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view of the world, you should get it verified by licensed 
professionals or get your head examined. 

Open MIC is and was created for the entertainment of our 
agents, family, friends, guests and industry spies.  Be careful 
with the information contained in Open MIC and always get 
advice from licensed professionals. You never know, sometimes 
I might make something up….so always verify! 

Also, the information used in Open MIC is free; I assert no 
copyright or literary rights. Copy away. 

Our competitors will copy Open MIC anyway so I might just as 
well give it away, saves so much mental anguish and sleepless 
nights. 

 

More Legal Stuff...  

Be responsible... we cannot know your individual situation, 
always do your own due diligence before responding to any offer 
or investing any money. 

I can't accept responsibility for the profitability or legality of any 
published articles or opinions published in Open MIC. Nothing 
in these Open MIC notes should be considered personalized 
advice. Although I may answer your general customer service 
questions, I am not licensed under securities laws to address 
your particular situation. No communication by me to you 
should be deemed as personalized advice.  

And, although all of the articles have been selected for their 
content, however in the interests of balanced reporting we often 
publish articles we may not agree with, the publishing of such 
articles within this newsletter does NOT constitute a 
recommendation of the products or services mentioned or 
advertised within those articles.  

We make no compensation for the publishing of Open MIC 
Notes. 
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	How are US Treasuries related to our products?  Our products “guarantees” are provided to our clients because of the underlying guarantee of US Treasuries.
	No…I am not a socialist.
	Bill
	5. "If you want to earn higher returns, you have to take more risk."
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