
1 | Open MIC notes for the Crew 
 

 
……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com


 

When I was a kid in Emmett Idaho, one of our friends Dad’s owned a 1948 Ford 
Woody convertible; it was identical to this one.  It was a great high school 
memory riding around town in this with the top down.  The wood was actually 
wood and not plastic of metal. 

New Annuity Book for client giveaways.  This 
replaces the “Dirty Little Secrets” of Annuities. 



 
The “Safe Money” Book 

Annuity.com 

 
The new book is 36 pages long with footnotes, if you are hand 
delivering it, I suggest you email it to Staples, Office Depot etc, 
they have fantastic rates on printing and binding this book in 
color as a giveaway for annuity information. 

Ta Dah!!!!  



www.annuity.com is re-launched, have 
a look…leads to follow 

  

  

47%  

Percentage of individual income tax returns filed in the U.S. with zero or negative federal 
income tax liability in 2009, according to the National Tax Foundation.  

 

 

From IRIonline.com  

Boomers who own annuities have a higher confidence in 
retirement expectations, with 92% believing they are doing a 
good job in preparing for retirement? 

 
 

Record Low on 10 yr. Treasury…Historic! 
The benchmark Treasury yield decreased to 1.89% last Thursday, the 
lowest yield ever recorded by the Federal Reserve. The yield closed at 1.92% 
Friday.  1.89% is the lowest yield since 1950!  
 
 

------------------------------------------ 
FreeAnnuityRates.com 

http://www.annuity.com/�


 

Not a ton of leads available, but could be a supplemental 
source…the agents I have spoken to are both Pro and 
Con….Contact Leo and test them…. 

 
info@freeannuityrates.com is the best way for agents to inquire about our lead program. (214) 886-
7733 is my personal number, but I usually prefer to provide a program overview by email before setting 
up a call. 

Leo Gura <leo@freeannuityrates.com> 

 

Here's a summary of our lead program: 
 
- Cost: $110 per valid lead. 
- Leads are a mix of customers interested in fixed, variable, and indexed annuity products. 
- Leads have high average investment amounts (typically $150k), and can go up to $300k, 
$500k, and higher. 
- Leads are delivered on an exclusive basis: one lead per advisor. We never double sell. 
- Leads are 100% live. Leads show up in your inbox within seconds after they are generated. 
- Bogus leads are replaced with valid ones free of charge. We regularly replace up to 40% of our 
leads to ensure you only pay for legitimate inquiries. 
- No long-term commitments; minimum orders of 10 leads. 
- You will be given access to an online portal to help track and manage your leads. 
- All orders must be pre-paid in full. This is done quickly and securely online, via credit card 
through Google Checkout (like Paypal). 

----------------------------------------- 
  

 

 

 

 

 

mailto:info@freeannuityrates.com�


 http://annuitynews.com/Article/Indexed_Income_Annuities_Surge_in_Market_Share/275109 

Annuities increase in sales 
Indexed annuities and income annuities have grown market share against 
all odds and all predictions.  
 (gee I wonder who predicted this, stock brokers?) 
 
Indexed annuities’ share of the overall fixed annuity sales was 41.3 percent 
in second quarter 2011, and income annuity market share was 11.2 percent, 
according to data provided by Beacon Research, Evanston, Ill. 

 

------------------------------------------ 
Indexed Annuity Magic: How Do They Do It? 
http://insurancenewsnet.com/article.aspx?id=275968 

The “Great” Sheryl Moore explains FIA perfectly; suggest you use this as a 
client handout…..great stuff. 

 

Here is an example: 

OK, let’s move over and apply this to indexed annuities: instead of putting 100 percent 
of the purchaser’s premium payment in bonds, with an indexed annuity, the insurance 
company puts about 97 percent of the premium payment in bonds. (Some companies 
might use 96 percent, 98 percent, etc. of the premium payment; you get the idea!) The 
bond covers the indexed annuity’s annual 0 percent floor, which protects the annuity 
purchaser from market losses. It also covers the minimum guaranteed surrender value, 
providing a return of premium plus interest to the beneficiaries in the event of death, in 
addition to providing the same benefit to the purchaser if the indexed crediting does not 
perform.  

How easy is that to understand and explain? 

------------------------------------------ 

http://annuitynews.com/Article/Indexed_Income_Annuities_Surge_in_Market_Share/275109�
http://insurancenewsnet.com/article.aspx?id=275968�


I know this is a long link…but the point is simple, if you use the internet as 
social media, be careful who you talk about….this one got very nasty.  Once 
out there it is OUT There….BB 

Twitter 
http://www.ftadviser.com/FTAdviser/Pensions/Personal/RetirementPlanning/Annuities/News/article/20110823/e2920fbc-cd6e-11e0-94b8-
00144f2af8e8/Aviva-and-Standard-Life-hit-back-at-poaching-claims.jsp 

------------------------------------------ 
Important Read: Wizard of Lies 

 

This book has nothing to do with annuities and yet is a strong way 
it does, it has to do with trust.  I would urge you to acquire and 
read it.  It will be an insight to how he did it and how he got 
people to trust him.   

http://dianabhenriques.com/books/the-wizard-of-lies/ 

------------------------------------------ 
Jack and Sheryl are prolific and sharing…..David Braun found this to share. 

Jack Marion 
http://www.sheryljmoore.com/2011/09/the-5-elements-top-producers-
possess/?utm_source=Sheryl+J.+Moore+Newsletter&utm_campaign=ec45cfb6b8-
RSS_EMAIL_CAMPAIGN&utm_medium=email 
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Here is a small piece…..based on fact finding 

Top producers match the selling strategy to the needs of the prospect. 
They rank high on emotional intelligence. When top producers feel a fact-
based presentation isn’t connecting with a prospect they will change to a 
story-based. 

------------------------------------------ 
Calming Your Client 
 

I think I had the best laugh of the week with this one….the one thing we do 
not need to do is comfort our clients…why?  Because they own annuities!!!! 

I found this piece written for brokers….have a look at their concerns and 
thank your lucky starts you are an annuity peddler. 

http://www.horsesmouth.com/hm.asp?ID=86532 

------------------------------------------ 
Big, solid info here….and they are directly in our cross hairs…..lucky are we!  
Be informed and get ahead of the competition….read this report 

Target market untapped 
http://www.irionline.org/advisors/article/id/465 

 

Full report link: 
http://www.irionline.org/pdfs/Middle%20Income%2008%2011%2011%20inheritance
%20%28FINAL%29.pdf 

http://www.horsesmouth.com/hm.asp?ID=86532�
http://www.irionline.org/advisors/article/id/465�


------------------------------------------ 
Tony found this report and his comments could not be more on point….how 
do these guys even think this stuff up? 

Bond 
http://www.bloomberg.com/news/2011-09-14/brown-upgraded-in-market-as-california-gap-shrinks-muni-
credit.html 
 
Why would anybody buy a bond yielding .40 even if it is tax exempt? I get .90% in my FDIC insured 
money market account. 
I just don't get it.  
 
Anthony R. Owen 
Vice President, Eagle Shadow Financial, LLC 
Co-Founder, Annuity Agents Alliance 

 

------------------------------------------------------ 

Case Prep 
 

While on hiatus I helped an agent who was competing against a 
broker who suggested TIPS.  He was charging an “assets under 
management fee” and would have been paid an overall fee on the 
whole account. 

The prospect was a 70 year old single female, retired with about 
$400,000 in an IRA.  The end result was she placed $200,000 in 
“bonus” indexed annuity and $200,000 in a cd annuity. If it were 

http://www.bloomberg.com/news/2011-09-14/brown-upgraded-in-market-as-california-gap-shrinks-muni-credit.html�
http://www.bloomberg.com/news/2011-09-14/brown-upgraded-in-market-as-california-gap-shrinks-muni-credit.html�
http://www.eagleshadowfinancial.com/�
http://www.annuityagentsalliance.com/�


not for the explanation below, she would have never considered 
an annuity. 

 

Safety, Security, Banks Products, Annuities and 
Treasuries.  Our target market needs and wants protection from risk. 
We all know bank rates are low, and we all know all the pros and cons about 
our products….but what about Treasuries? 

 

……The information below is important to know and to 
understand, your prospects will want this information and being 
informed sets you apart from other agents… 

Treasury Inflation Protected Securities (from 
annuity.com) I highlighted discussion points in red 
 

Treasury inflation-protected securities, or TIPS, are one answer to the inflation 
risk problem that all bond investors face. All investors, particularly long-term investors, 
can lose a substantial portion of the purchasing power of their invested funds due to a 
gradual increase in price. TIPS can help prevent this from happening.  

TIPS are marketable, book-entry debt securities. They are issued by the U.S. 
Treasury and are sold by the government at a quarterly auction, in minimum amounts 
of $1,000. TIPS are issued with maturities of 5, 10, and 20 years and at maturity, the 
inflation adjusted principal amount is paid.  

TIPS carry a fixed annual interest rate and pay interest twice a year. The inflation 
protection aspect of TIPS is provided by adjusting the principal amount of the security 
according to changes in the inflation rate. The semiannual interest payment is then 
calculated based on the adjusted principal amount.  

For example, if an investor purchases a $5,000 TIPS bond, paying 3.5% annual interest, 
in January. By July, when the first interest payment is due, inflation has increased 1.5%. 
The adjusted principal amount of the bond is now $5,075. The interest payable at that 
time is $88.81, calculated as $5,075 x 3.5% divided by 2. If by January of the following 
year, when the second interest payment is due, inflation had run at 3.5% for the whole 



year, the principal amount of the bond would be $5,175. The second interest payment 
would be $90.53, calculated as $5,175 x 3.5% divided by 2.  

However, in a deflationary market, the principal amount of the TIPS is 
adjusted downward, resulting in an interest payment that may be less than the stated 
payment. If after the bond reaches maturity, the adjusted principal amount is less than 
the principal amount at issue, an additional amount will be paid to return the bond 
investor to at least the original principal amount.  

However, as with all investment, there is some risk involved. The major risk with 
TIPS is if a bond is sold before maturity, the bond investor may receive less than 
originally paid. If an investor buys a TIPS and holds it to maturity, the government is 
obligated to repay at least the original principal amount. Again, the risk is, if a bond is 
sold before it matures the investor may receive less then originally paid, due to 
fluctuations in the market ultimately affecting the market value of a TIPS.  

There are some important tax issues with regards to TIPS. Interest income from 
TIPS is treated in the same way as interest from other direct obligations to the U.S. 
federal government. Interest income from TIPS is taxable by the federal government, 
but is usually exempt from state and local tax.  

One unique aspect of TIPS is that any adjustment of the principal amount is 
considered to be current taxable interest income. Looking at the example above, 
the investor would have $163.81 of taxable interest income for the first year. Of that, 
$88.81 of the interest was actually received as cash, and $75.00 in the form of an 
inflation adjustment to the principal amount.  

Although TIPS are issued and guaranteed against default by the federal government, 
they are also marketable securities and can be bought and sold in the open market. TIPS 
prices in the open market can move up and down. Price move most often in response to 
changes in the general level of interest rates. Usually, if rates rise, the price of an 
existing bond will fall and if interest rates decline, the market value of 
existing an bond will increase.  

There are investment uses for Treasury inflation-protected securities. TIPS can serve as 
a source of periodic income, for investors looking to meet current expenses. The 
inflation adjustment feature of these bonds is usually the main attraction for many fixed 
income investors. TIPS can also be a useful investment in a tax-deferred IRA or 
qualified retirement plan. However, the current taxable income nature of the inflation 
adjusted principal amount may be a downside for some investors.  

There are two ways to invest in TIPS; direct and indirect ownership. With direct 
ownership, investors own TIPS directly. TIPS are bought in their own names using 
either an account with a securities brokerage firm or an online account with the 



Treasury Department. For more information on an online account with the U.S. 
Treasury Department:  

Please visit www.treasurydirect.gov. Indirect ownership is the second way to invest in TIPS. With indirect 
ownership, open-end investment companies, known as mutual funds, pool the resources of many 
individuals, and offer an investor access to a diversified, professionally managed portfolio. 

 

Highlighted points 

one answer to the inflation risk :sold as inflation adjusted…does that mean 
inflation protection? 

issued by the U.S. Treasury,  5, 10, and 20 years: can be based on shorter 
term needs 

However, in a deflationary market, the principal amount of the TIPS is 
adjusted downward,: Who is taking the risk here?, not the US Treasury 

important tax issues: interest is taxed as ordinary income and VALUE 
adjustment for inflation is also taxed even though it remains in the TIPS 

Usually, if rates rise, the price of an existing bond will fall and if interest 
rates decline, the market value of existing an bond will increase.    AND 

investor may receive less than originally paid:  if not held to maturity, there 
is not guarantee the entire funds will be returned… 

 

Then what is the guarantee?  The guarantee is that TIPS will do 
what it says it will do 

 

 

Why don’t we just all sell Inflation Protected TIPS? 
REAL YIELD 9/9 RATE 1 YR AGO 5 YRS AGO 10 YRS AGO 
10 YR TIPS -0.03% 1.05% 2.35% 3.50% 

 

http://www.treasurydirect.gov/�


Deflation…look at the negative number…. 

The real reason we shouldn’t own anything this safe?  Because the real 
yields are very low and the options for re-selling your TIPS are tied to too 
many conditions…just like bonds.  Plus the tax issues can be killer 

All this brings me to this point, when you look at safety and security, what 
can possible beat annuities?  Back to the highlighted points: 

 

One answer to the inflation risk :  

TIPS: sold as inflation adjusted…does that mean inflation protection? 

Annuity: If we have inflation, would not the S/P 500 reflect it?  As it has 
since 1904.  

 

 

1. Issued by the U.S. Treasury,  5, 10, and 20 years:  

TIPS: can be based on shorter term needs 

Annuity: annuities are available from 3-12 years  

  

2. However, in a deflationary market, the principal amount of the     
TIPS is adjusted downward:  

TIPS: Who is taking the risk here? not the US Treasury 

Annuity: Annuities have no deflation…principal is guaranteed   

 

 



3. Important tax issues:  

TIPS: interest is taxed as ordinary income and VALUE adjustment for 
inflation is also taxed even though it remains in the TIPS 

Annuity:  interest is tax deferred and for income issues, the exclusion 
ratio makes income very efficient. 

 

4. Usually, if rates rise, the price of an existing bond will fall and if 
interest rates decline, the market value of existing an bond will 
increase.    AND 

            Investor may receive less than originally paid:   

TIPS: if not held to maturity, there is not guarantee the entire funds will 
be returned…could be less than invested 

Annuity: if an annuity is surrendered prior to maturity the penalties are 
involved but the value is not negatively affected by any outside source, but 
unlike TIPS, the full 100% account value can be converted to income at any 
time and in the event of death, the full value is paid to the beneficiary even 
if prior to the maturity date.  

 

I think it is very important you learn and understand these points 
because your prospects will want to know….plus it puts you ahead 
of the competition. 
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