
1 | Open MIC notes for the Crew 
 

 
……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com
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“Our brand can be your brand” 

 

100 feet of plastic, water and kids….summer at the beach! 
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---------------------------------------------------------- 

Open MIC is sharing; Welcome! 

ABM: Always Be Marketing  

Thank you for joining us on Open MIC 
 

9:00: AM Pacific Thursday 800 504-8071 Code is 2554567#. 

 
Editorial 
 
 A recent article mentioned that Credit Suisse was evaluating how the 
new Department of Labor (DOL) “fiduciary” rule will affect companies 
depending on variable annuity fee income. The simple fact is this, variable 
annuities are losing their place in the market and will eventually be a 
simple add on product instead of the “bull” annuity product in the market.   
 
Companies depending on the variable annuity revenue will be faces with 
the problem of where and how to replace that massive waive of income and 
profits once generated from the issuing of VAs.  

 
Here is the link to the Credit Suisse article:  
http://www.lifehealthpro.com/2015/07/20/credit-suisse-cites-impact-of-fiduciary-rule-on-
in?  
 

The other side of the story is the rise and future dominance of our product, 
Fixed Indexed Annuities. (FIA). This past month, the FIA sector was 
greater than variable annuities in total sales.  
 
The ironic twist is our former competitors (security salespeople) are now 
embracing our product and using it as a replacement for variable annuities. 

http://www.lifehealthpro.com/2015/07/20/credit-suisse-cites-impact-of-fiduciary-rule-on-in
http://www.lifehealthpro.com/2015/07/20/credit-suisse-cites-impact-of-fiduciary-rule-on-in
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Of course it is easy to understand, our products have no fees, no market risk 
and lifetime guarantee options (income riders).  
 
Here is the link:  
http://www.lifehealthpro.com/2015/07/22/fixed-indexed-annuity-sales-displacing-some-

va-pro?  

The future?   

Bright, then brighter then brightest!  Nothing is stopping the FIA from 
becoming the foremost retirement product available.  Of course, that will 
come with a fight, a fight over who is in charge of regulating fixed indexed 
annuities. The DOL ruling will be a step in one direction or another; 
hopefully the FIA will remain under state regulator control. 

For over 100 years, insurance products have been regulated at the state 
level.  Regulatory oversight has worked very well and there is absolutely no 
need for federal assistance.    

Fight on! 

 

To make my point about federal intervention, click on the link below.  I 
have copied a small portion for you and made notes in red…..BB 

http://insurancenewsnet.com/innarticle/2015/07/24/industry-seeks-clarity-on-pte-84-24.html 

Questions On DOL Rule Focus On Preserving Annuity 
Business 

U.S. Department of Labor Secretary Thomas E. Perez this week suggested he was ready 

to work with the financial advisory industry to improve proposed conflict of interest 

rules. But he left no doubt that his agency was serious about pushing through tougher 

rules. 

For sellers of fixed annuities, a sticking point in the DOL proposal surrounds the 

Prohibited Transaction Exemption 84-24, also known as PTE 84-24, which has 

traditionally provided agents with relief from compensation restrictions. 

http://www.lifehealthpro.com/2015/07/22/fixed-indexed-annuity-sales-displacing-some-va-pro
http://www.lifehealthpro.com/2015/07/22/fixed-indexed-annuity-sales-displacing-some-va-pro
http://insurancenewsnet.com/innarticle/2015/07/24/industry-seeks-clarity-on-pte-84-24.html


4 ABM:  Notes for the crew. 

 

DOL has proposed to treat fiduciary transactions involving ERISA plans and IRAs 

differently, according to the DOL’s published proposal. 

Employee Retirement Income Security Act (ERISA) plan fiduciaries remain eligible for 

relief under the 84-24 exemption with respect to transactions involving “all insurance 

and annuity contracts and mutual funds shares and the receipt of commissions 

allowable under that exemption.” 

Investment advice fiduciaries to individual retirement accounts (IRAs) could still receive 

commissions for transactions involving insurance and annuity contracts, but IRA 

fiduciaries would be required to comply with standards in the DOL’s Best Interest 

Contract Exemption (BICE). 

In other words, under the proposal, 84-24 will no longer be available for variable 

annuity or mutual fund sales to IRAs. Advisors selling those products to IRA 

owners would have to rely on the more onerous best interest contract exemptions. 

Huh????? Commissioner Perez’s remarks are a graphic 
illustration why federal intervention into our world is ridiculous.  
Do folks that work in DC keep their jobs by being absolutely 
confusing? (Or stupid) One would think so…..BB 

 

 

 

-------------------------------------------------- 
Of Interest 
 

General Electric booked $3.3 billion in savings last quarter by 
widening retiree-benefit cuts from salaried positions to hourly production 
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jobs, prompting a backlash from former employees who believed a career 
with the company would guarantee a comfortable retirement. 

The savings on retiree benefits is the largest for the Fairfield, Conn.-based 
company since the Affordable Care Act was passed in 2010. Starting 
Jan. 1, hourly production retirees who turn 65 by the start of 2018 will be 
cut off from GE's traditional retiree health plan and, instead, 
reimbursed about $1,000 a year on the cost of Medicare coverage 
supplements purchased through Towers Watson's  One Exchange, the 
company said in a letter to employees.  

 
 

.Global Volatility Makes Clients Skittish, Advisors Say 

http://www.onwallstreet.com/global-asset-allocation-tracker/global-volatility-makes-clients-skittish-

advisors-say-2693755-1.html?  

by: Andrew Welsch 
Monday, August 3, 2015 

Mounting worries over problems in Greece, Puerto Rico and China, as well as looming 

concerns over possible interest rate increases at home, have prompted advisors to 

switch to more cash-heavy allocations for their clients' portfolios. 

Advisors have been allocating fewer assets to both equities and bonds, according to the 
latest findings of our Global Asset Allocation Tracker. 

Wealth managers say many clients are nervous and losing confidence with those asset 
classes in the face of both new and recurring problems. 

One financial planner says clients were "spooked" by recent volatility and potential 
threats posed by issues in Greece. Such worries have led some wealth managers to boost 
the cash portion of clients' portfolios. 

"Obviously Greece was on everybody's mind, and still is. Cash seems to be king in this 
environment for now," one advisor says. 

Another advisor says concerns over rising interest rates, as well as Puerto Rico's 
continuing troubles, have contributed to a reticence to buy bonds. 

 Why don’t they just admit, reduce volatility with annuities…..BB 

http://www.onwallstreet.com/global-asset-allocation-tracker/global-volatility-makes-clients-skittish-advisors-say-2693755-1.html
http://www.onwallstreet.com/global-asset-allocation-tracker/global-volatility-makes-clients-skittish-advisors-say-2693755-1.html
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  Kris Montierth 

Owner, Your Personal Secretary 

--Recently I have had a few calls about appointment setting and 
who I would recommend.  There are many variable to consider, 
but Kris Montierth has always been very professional and in tune 
to agent needs.   
 
We have a long history with Kriss, she does a great job.   
Here website is below. 

 
Appointment setting 
 
www.callingleads.com 
 
The best number is 865-354-9722   

 Kriss@callingleads.com and website www.callingleads.com  

 

----------------------------------------------------- 

mailto:Kriss@callingleads.com
http://www.callingleads.com/
javascript:void(0)
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1 agent last week. Don’t you need help?  

 

We can help:  
 

Need help on case prep?  Have questions about mutual funds, stocks, 

bonds?  Need help fact finding? We can help you put you case together. 

Sometime just a little adjustment is all you need; sometimes just knowing 

where to find specific information is all you need.  We can help! 

Call or email me.  360 701-6209……bbroich@msn.com  

 

 

Sales and Marketing  

 

As products evolve, riders attached to a life insurance policy might 
be a great way to deal with LTC issues.  The link below is very 
informative….BB 
 
http://www.lifehealthpro.com/2015/07/21/the-living-benefits-of-life-insurance-eye-on-2-
rid?  
 

The living benefits of life insurance: Eye on 2 riders 

Life insurance can provide much more than a death benefit. With a chronic illness rider, 
it can also help to pay for expenses resulting from a long-term illness. 

http://www.lifehealthpro.com/2015/07/21/the-living-benefits-of-life-insurance-eye-on-2-rid
http://www.lifehealthpro.com/2015/07/21/the-living-benefits-of-life-insurance-eye-on-2-rid
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----------------------------------------- 
 
I left this chart from last week because of a recent NBC report about gold 
being on a roller coaster. The dollar is strengthening as we speak, gold will 
be adversely affected. 
 
Use this chart to help your prospects understand the ups and down they 
face with gold. 



9 ABM:  Notes for the crew. 

 

  

 

 

 ----------------------------------------------- 
Feel free to email me questions to put on Open 
MIC…bbroich@msn.com  
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Questions this week regarding marketing and income options.   
BTW…Thanks for the questions, they help all of us! 

Q: Bill, what is a GRAT? 
 

A: The word annuity attached to this tool is not the same type of annuity 

we sell.  It means a fixed cash flow form the liquidating of assets, annuities 
as we offer, from insurance companies are rarely used.  If they are then 
generally it is a relationship between home office and the annuitant.   We 
are the middlemen and are almost never used. 
A GRAT is a “grantor retained annuity trust”.  GRATs are employed to 
move money to heirs without being hit by one of the federal taxes on the 
transfer of money from one generation to the next: the estate tax and the 
gift tax. These taxes are now at 40%. 

The typical GRAT is set up and funded by a patriarch. The grantor agrees to 
receive back from the trust the principal plus a return on that principal. 

 If the trust has money left after fulfilling its obligations to the grantor, any 
remaining amount in the trust belongs to the children. There is no estate or 
gift tax levied on the excess amounts that may pass from the grantor to the 
next generation at the end of the trust. 

If the GRAT’s investments underperform the stated rate, then there is 
nothing left in the GRAT for the next generation, and it is considered a 
failed GRAT. Interestingly, there are no negative tax ramifications if you 
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have a failed GRAT. Of course, there are legal and administrative costs that 
will have been spent to no avail. 

The lower the return demanded by the grantor, the more money that may 
be left in the pot at the end of the trust. 

To ensure that grantors are not too generous to the heirs by demanding an 
artificially low rate, the government sets the minimum rate monthly. A 
hurdle rate is locked in for the life of the GRAT when the trust is 
established. 

The owner of the Venetian Casino in Las Vegas has used this tool to save 
billions in estate taxes. 

GRATS are complicated estate planning tools and should never be 
attempted by anyone who is not legally licensed and authorized for their 
use.   

 
---------------------------------------------------------------------------- 

 

Agent Share: 

Crew! Send me your shares and we will put them on Open MIC 

notes, that way we help each other in our Agent Community! 

 

------------------------------------------------- 
Our friend and crew member from Montana, Rick Taylor has a great agent 
share.  Thanks Rick! 
 
  Bill,  

FYI 
 
In the August issue of Consumer Reports they ran an article “Can You Afford to Live 
to 100?” 
  
Rick 
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http://www.consumerreports.org/cro/magazine/2015/07/live-to-100/index.htm 

2. Buy a simple annuity 

Consumer Reports’ surveys of retired readers show that having a pension—guaranteed 
income—correlates with satisfaction in retirement. As traditional pensions disappear, 
insurers are stepping up their marketing of annuities, which promise pension like, 
lifetime income. 

-------------------------------------------------------------- 
http://www.nationalreview.com/article/421790/social-security-bankruptcy-statement-

baby-boomers 

Nice share from Dave Albin 

 

------------------------------------------------------------------- 
 

 

Dan’s business success is based on careful listening and thoughtful 
solutions. 

 

Dan Barnard 

Daniel Barnard & Associates 

http://www.consumerreports.org/cro/magazine/2015/07/live-to-100/index.htm
http://www.nationalreview.com/article/421790/social-security-bankruptcy-statement-baby-boomers
http://www.nationalreview.com/article/421790/social-security-bankruptcy-statement-baby-boomers
http://www.consumerreports.org/cro/index.htm
http://www.annuity.com/author/dan-barnard/
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P.O Box 14656 

Newport News, VA 23608  

(757) 221-9661 

danbarnard@dba1.net  

 
Back End Sales 
 

Profit comes from repeat customers, customers that have confidence in 
you, your products or services.  Profit comes from repeat sales and from 
referrals. Think of this system as “back end sales.” 
 
The backend sale is a sale that you have already paid the marketing cost on.  
 
Your future depends on back end sales; this is done by cultivating your 
existing clients either for referrals or for add on sales. 
 
Think of it this way: using our formula of 1 sale per 10 leads, and an average 
cost of $200 per lead, that one sale actually cost you $2,000. 
 
If you make a second sale to the same client, then your cost per sale drops 
to $1,000.  If you cultivate referrals and make a sale your cost per sale 
drops to $667 and  so on and so on. 
 
Cultivating your existing client base and prospect base is the magical ways 
to increase sales and reduce you lead cost per sale. 
 
We have for years suggested you use our system, Retire Village.  Retire 
Village was invented 20 years ago in Olympia Washington as a system for 
cultivating clients for referrals and unsold leads for a sale.  This is done by 
giving away information, information anyone can use.  The “giving” helps 
build relationships, relationships that can grow into sales and referrals. 
 
 
 
Dan Barnard is a master at building relationships.  His business is built on 
service, information and product knowledge. 
 

Please join me in welcoming Dan Barnard. 

 



14 ABM:  Notes for the crew. 

 

--------------------------------------------------------------------  

Big Truck Partners 

 
 

 
Anthony and family are on vacation in Alaska, back 

August 7 
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------------------------ 
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Product Information: 

 
David Townsend 

 

Using life insurance to leverage alternative 
assets, top trends in corporate markets and 
more in this week's newsletter.  
 
Phone: 253-381-2328 

 

 

View in Browser  

 

Week of August 3, 2015 
 

 

   

 

 

Marketing Concepts 
 

 

 

Using Life Insurance to Leverage Alternative Assets 

There are many benefits to life insurance ownership—whether it’s owned by a trust or an individual. Life 
insurance can provide a financial hedge to your clients’ portfolios for assets that are earmarked for wealth 
transfer. This new sales idea brochure highlights two scenarios where leveraging alternative assets using 
life insurance may help maximize wealth transfer. 

 

 HELP MAXIMIZE WEALTH TRANSFER 
 

 

 

 

http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=View+in+Browser&id=1618&viewers_email=bbroich%40msn.com&dest=http://www4.dmpemail1.com/ida/main/index.php?action%3Dviewsenthtml%26id%3D1618%26ids%3D1fd32613b96f3a4f8bea5194c35b1a52317b419a%26viewers_email%3Dbbroich%2540msn.com
https://snt146.mail.live.com/ol/
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=lim---1303.1.pdf?spMailingID%3D23164298%26spUserID%3DNjg2MzI4MDQ4ODgS1%26spJobID%3D603001761%26spReportId%3DNjAzMDAxNzYxS0&id=1618&viewers_email=bbroich@msn.com&dest=https://www.symetra.com/globalassets/Catalog/lim---1303.1.pdf?spMailingID%3D23164298%26spUserID%3DNjg2MzI4MDQ4ODgS1%26spJobID%3D603001761%26spReportId%3DNjAzMDAxNzYxS0
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Access Trust Resources 

An Access Trust is a type of irrevocable life insurance trust (ILIT) that enables the spouse of the trust 
grantor to receive distributions from the trust during his or her lifetime and as long as the trust is drafted 
and administered correctly, it will also have the tax benefits of a traditional lLIT.  

 

 MAY PROVIDE MORE FLEXIBILITY 
 

 

 

Top 5 Trends in the Corporate Markets 

John Hancock is a specialist in the Corporate Insurance marketplace, with extensive experience to offer a 
full suite of corporate solutions. They recently published highlights of the current trends throughout the 
corporate market based on their experience.  

 

 STAY ABREAST OF THESE TRENDS 
 

 

 

 

  

Product Updates 
 

 

 

 

Downside Protection and a Dynamic Design 

Part of the appeal of Accordia Life’s Lifetime Foundation indexed universal life (IUL) product is the 
combination of upside potential with the downside protection of the 0% floor, our patented 2% true-up 
guarantee and a dynamic design.  

 

 UPSIDE POTENTIAL, DOWNSIDE PROTECTION 
 

 

A Better Way to Build More for Tomorrow 

Survivorship indexed universal life insurance can be a smart addition to many financial plans for couples 
who want more ways to protect their legacy, reduce their taxes, and potentially grow their money over 
time with downside protection. BrightLife Grow Survivorship has been specifically designed for couples 
who want life insurance for their family and retirement income for themselves. 

 

 CAN BE A SMART ADDITION 
 

 

 

  

 

http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=0263501_Final_Copy_Access_Trust_eKit.pdf&id=1618&viewers_email=bbroich@msn.com&dest=http://pruxpress.prudential.com/documents/pruxpress/media/managed/pruxpress/0263501_Final_Copy_Access_Trust_eKit.pdf
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=filedetail?vgnextoid%3D1731fb1ed6feb410VgnVCM1000003e86fa0aRCRD%26siteName%3DJHSalesNet&id=1618&viewers_email=bbroich@msn.com&dest=http://jh1.jhlifeinsurance.com/jhl-ext-templating/filedetail?vgnextoid%3D1731fb1ed6feb410VgnVCM1000003e86fa0aRCRD%26siteName%3DJHSalesNet
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=AIUL2079_(07-15)_Spotlight_On_the_Ultimate_in_Downside_Protection.pdf?utm_source%3DDMC%26utm_medium%3DEMAIL%26utm_content%3DCkxRDCMNUgRPV1lHUV0WVFxMAAtb%26utm_campaign%3D5848:Your Producer News July 30 2015&id=1618&viewers_email=bbroich@msn.com&dest=http://salesandmarketingtoolbox.dmplocal.com/dsc/collateral/AIUL2079_(07-15)_Spotlight_On_the_Ultimate_in_Downside_Protection.pdf?utm_source%3DDMC%26utm_medium%3DEMAIL%26utm_content%3DCkxRDCMNUgRPV1lHUV0WVFxMAAtb%26utm_campaign%3D5848:Your Producer News July 30 2015
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=G35940_BL_Grow_Survivorship_Web_HTML_FA.html&id=1618&viewers_email=bbroich@msn.com&dest=https://us.axa.com/email-attachments/marketing/html/G35940_BL_Grow_Survivorship_Web_HTML_FA.html
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Underwriting Updates 
 

 

 

Underwriting for Diabetes 

In 14 minutes or less via on-demand webinars, Prudential shares what you need to know about their 
underwriting guidelines, case studies, and niches. Each installment focuses on one of the eight topics you 
told them you want to know more about. Up this week: Underwriting for Diabetes.  

 

 LEARN MORE IN 14 MINS OR LESS 
 

 

QuickPredict: Make it an App with Just a Tap 

This first-of-its-kind mobile field underwriting tool can help producers determine early in the fact-finding 
process whether a client may qualify for an Elite or Preferred rating class, based on 11 key risk factors. 
After using MetLife QuickPredict and running an illustration based on the indicated possible rating class, 
producers can provide clients a more accurate individual life insurance policy premium estimate.  

 

 FIRST-OF-ITS-KIND 
 

 

 

 

For Producer and Advisor Use Only. Not for Client Use. 
 

 

  

  

Allianz Life 

Effective August 4th, Allianz will be adjusting rates. Please click the links for details 

August 2015 Rate Watch 
 

Athene 

Effective August 7th, Athene will consolidate their product line. This will affect the 
availability of certain products. Please click the link for additional details:  
Product Line 
The Income Preferred Series will be changing rates effective August 8th. Please 
click the link for details:   
Income Preferred Series 
The Target Horizon 10 and 15 will be making changes to the minimum issue 
ages and premium bonuses. The Target Pay and Target Pay Plus income riders 
will also be undergoing enhancements. These will changes will take effect 

http://r20.rs6.net/tn.jsp?f=001Aq4it0O7uW9BoUAccvhP2itK7ESzskqgPez5vXjSGXEu4KNMkSzTpno0PiRbsGuQThjFiH8ZGBU4TEKFPoluXWLoFehlByy4mf3ydnC3KGmTVu_V_5z_oyvciBZR7EyFPzqctq1mgODmTFazKoW45Ee88y7Vf9CEAKXNvmWL__R_KM1iEovp3erSI__rKMYDN3g2hxJfvxk7m_5clgaaAcL_WP5O08fLhplGUm8pw-gGjV5Kvic2aw==&c=gwyOCKw-Tb5GZRtJRrCNX50-iO0BtoPRnbn8ZrqT4SnKS9Y1VAb2qg==&ch=n8AjyvbTLwRGCOgQ67ESbOxgPyQsnoG7MDlf8QgcQ4GIYnw6lxhmEQ==
http://r20.rs6.net/tn.jsp?f=001Aq4it0O7uW9BoUAccvhP2itK7ESzskqgPez5vXjSGXEu4KNMkSzTpno0PiRbsGuQd194LjY0YLRrKvoJSAApL1Xwpgd3_276s3GRGcMBEorH41KsSUpLw2CHrHDtQgORFTGVLx4LPmEcg13dvM1b9HbucApgAae2tpaX3tnuvkfGRyF2mj9shjHwrLEC7MsDVuv1ge4F7Rcb6EgJqTsdR5jpgPywqteB7csNT8roz5WOfjnF6V0KRM3mTzlbZrDP0VT9FKlZ9Y4=&c=gwyOCKw-Tb5GZRtJRrCNX50-iO0BtoPRnbn8ZrqT4SnKS9Y1VAb2qg==&ch=n8AjyvbTLwRGCOgQ67ESbOxgPyQsnoG7MDlf8QgcQ4GIYnw6lxhmEQ==
http://r20.rs6.net/tn.jsp?f=001Aq4it0O7uW9BoUAccvhP2itK7ESzskqgPez5vXjSGXEu4KNMkSzTpno0PiRbsGuQc340CE4WdLE6j8sfP27fz9QkGrOD9G1QdOShob2UTEHNwTHgtRTJqOSLrw_vTT5unRe5IffhXQUiRZu5nt9-CMVUIpr34PobxctwFplUR_GSRU_LLfcPJFnql8g2a95nMJNWSAckvCG8jrfSOtT9zYGHFFmeGhcG_q3Bf91GVHKqYaW3wy7v9C88iLbLdkVQicJ8ob-024Y=&c=gwyOCKw-Tb5GZRtJRrCNX50-iO0BtoPRnbn8ZrqT4SnKS9Y1VAb2qg==&ch=n8AjyvbTLwRGCOgQ67ESbOxgPyQsnoG7MDlf8QgcQ4GIYnw6lxhmEQ==
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=vu?pi%3DzHNzPpa7czN6Kvz0&id=1618&viewers_email=bbroich@msn.com&dest=http://www.brainshark.com/prudential/vu?pi%3DzHNzPpa7czN6Kvz0
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=?j%3Dfeb71d787c670379%26m%3Dfe9a1273746d057c75%26ls%3Dfe28177376630774741373%26l%3Dff051674756507%26s%3Dfe601271726d05787415%26jb%3Dffcf14%26ju%3Dfe47127976610c757d1d%26r%3D0&id=1618&viewers_email=bbroich@msn.com&dest=http://view.email.metliferetail.com/?j%3Dfeb71d787c670379%26m%3Dfe9a1273746d057c75%26ls%3Dfe28177376630774741373%26l%3Dff051674756507%26s%3Dfe601271726d05787415%26jb%3Dffcf14%26ju%3Dfe47127976610c757d1d%26r%3D0
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August 8th. Please click the link for details:  
Target Pay 

 

 

EquiTrust 
Commission Special on MarketValue Index Ending August 14th.  Applies to apps 
received June 22, 2015 to August 14, 2015.  (Faxed applications accepted on 
August 14th as long as originals received by Monday, August 17th. 
Commission Special 
 
 

F&G 

For a limited time, F&G will be increasing commission by .50% and the premium 
bonus by 1% on the Safe Income Plus.  The new bonus will now be 7% effective 
with the August 8th, 2015 buy date. 

Safe Income Plus Incread Sheet  

  

  

Guggenheim  
Rates on the Trivysta are changing in August. Please click the attached link for 
August rates.  

TriVysta Rates 

   

 

 

 
  
  

 

 

 

 

http://r20.rs6.net/tn.jsp?f=001Aq4it0O7uW9BoUAccvhP2itK7ESzskqgPez5vXjSGXEu4KNMkSzTpno0PiRbsGuQLwTcPVOEJrQ-LRBAw6sWZyjQweH1LoFkbccoV1Nc_3EkkeB8ykD4o0yn3VbUs0rL4R4lZXRa6cxwDRBtI_C_LBeCzyBFcgQ-roIk5MjGOU3qHXrIEDTyKQUVNl-nY6G9l7ZdnGuko7637oMVbq9diUBGQV-YpUoWJwvL_ZPzUxoIorxUTzkyeQQG0-jO1dsVOXm4tdVbJMQ=&c=gwyOCKw-Tb5GZRtJRrCNX50-iO0BtoPRnbn8ZrqT4SnKS9Y1VAb2qg==&ch=n8AjyvbTLwRGCOgQ67ESbOxgPyQsnoG7MDlf8QgcQ4GIYnw6lxhmEQ==
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The Short List:   

 

Hartford Losing Its Ties To The Insurance Industry  

In the mid- to late-1950s, Connecticut General Life Insurance Co. shook the foundation 

of the city’s venerable insurance industry when it built a suburban office complex in 

Bloomfield — becoming the first insurer to move out of downtown Hartford. A defensive 

Connecticut General chief executive promised that the company would still be close by 

and […] The post Hartford Losing Its Ties To The Insurance Industry 

(http://www.looktowink.com/2015/07/hartford-losing-its-ties-to-the-insurance-

industry/) appeared first on Wink (http://www.looktowink.com) . 

Questions On DOL Rule Focus On Preserving Annuity 
Business  

U.S. Department of Labor Secretary Thomas E. Perez this week suggested he was ready 

to work with the financial advisory industry to improve proposed conflict of interest 

rules. But he left no doubt that his agency was serious about pushing through tougher 

rules. For sellers of fixed annuities, a sticking point in the DOL proposal […] The post 

Questions On DOL Rule Focus On Preserving Annuity Business 

(http://www.looktowink.com/2015/07/questions-on-dol-rule-focus-on-preserving-

annuity-business/) appeared first on Wink (http://www.looktowink.com) . 

Principal Financial Posts 21% Drop in 2Q Net as 
Exchange Rates Affect International Business  

Principal Financial Group’s second-quarter net income dropped by 21% while total 

operating revenues climbed by 34%. Principal reported net income of $241.1 million. In 

its international business, Principal operating earnings dropped by 13%, to $59.3 

million. It said foreign exchange rates were largely to blame. The company said its 

$539.9 billion in assets under management […] The post Principal Financial Posts 21% 

Drop in 2Q Net as Exchange Rates Affect International Business 

(http://www.looktowink.com/2015/07/principal-financial-posts-21-drop-in-2q-net-as-

exchange-rates-affect-international-business/) appeared first on Wink 

(http://www.looktowink.com) . 

  

Fixed index annuities: Sales growing, products evolving  

Indexed annuities (IAs or fixed index annuities [FIAs]) continue to produce solid 

business results. LIMRA Secure Retirement Research reported that the products’ sales 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=2b12cc2f01&e=f493ae5d28
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http://www.looktowink.com/
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=9f1a733a65&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=9f1a733a65&e=f493ae5d28
http://www.looktowink.com/
http://www.looktowink.com/
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=53b7962b15&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=53b7962b15&e=f493ae5d28
http://www.looktowink.com/
http://www.looktowink.com/
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=97417d9049&e=f493ae5d28
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reached $48.2 billion in 2014, a 23 percent increase over 2013. For the first time, FIAs 

accounted for more than a 50 percent market share for all annuity sales. Click here to 

[…] The post Fixed index annuities: Sales growing, products evolving 

(http://www.looktowink.com/2015/07/fixed-index-annuities-sales-growing-products-

evolving/) appeared first on Wink (http://www.looktowink.com) . 

The accidental insurance agent  

To Christopher Sullivan, a perfect world is one in which insurance agents would be 

viewed in the same light as attorneys and accountants. Sullivan, a risk management 

advisor with Powers Insurance and Benefits in Clayton, Missouri, says insurance is just 

as crucial to a business’s longevity, yet is often looked upon as a commodity rather than 

[…] The post The accidental insurance agent 

(http://www.looktowink.com/2015/07/the-accidental-insurance-agent/) appeared first 

on Wink (http://www.looktowink.com) . 

Social Security is here to stay, and advisors are studying 
up  

Long live Social Security. That’s the message from Social Security’s trustees in their 

annual report released last week, saying the federal program is in better shape than last 

year, and they’re supported in that message by financial advisors who routinely use 

Social Security as part of their retirement income planning for clients. On Wednesday, 

the […] The post Social Security is here to stay, and advisors are studying up 

(http://www.looktowink.com/2015/07/social-security-is-here-to-stay-and-advisors-

are-studying-up/) appeared first on Wink (http://www.looktowink.com) . 

Missouri Changes Asset Protection Law For Married 
Couples  

On July 10, 2015, Governor Jay Nixon of Missouri signed Senate Bill No. 164, which 

dramatically changes the Missouri qualified spousal trust requirements and, as a 

consequence, the entire asset protection landscape for Missouri married couples. The 

new law takes effect on Aug. 28, 2015 and should apply to traditional as well as same 

sex- […] The post Missouri Changes Asset Protection Law For Married Couples 

(http://www.looktowink.com/2015/07/missouri-changes-asset-protection-law-for-

married-couples/) appeared first on Wink (http://www.looktowink.com) . 

DOL, Industry Years Apart on Fiduciary Rule 
Implementation Schedule  

The dust has barely settled between U.S. Department of Labor regulators and the 

financial advisory industry over the finer points of a proposed fiduciary rule and both 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=0b1b6c31e2&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=1a7452bc3a&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=1a7452bc3a&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=dedc0bf9ae&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=dedc0bf9ae&e=f493ae5d28
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sides are ready to square off over the implementation sequence of the rule. The 

American Council of Life Insurers said the DOL needs to give the industry at […] The 

post DOL, Industry Years Apart on Fiduciary Rule Implementation Schedule 

(http://www.looktowink.com/2015/07/dol-industry-years-apart-on-fiduciary-rule-

implementation-schedule/) appeared first on Wink (http://www.looktowink.com) . 

California Makes an Annuity Best Practice a Law  

The California legislature has passed, and the governor has signed, a new fixed annuity 

law that essentially codifies a surrender charge practice that most annuity carriers have 

followed as a matter of everyday practice—or a “current best practice,” as Insurance 

Commissioner Dave Jones has put it. The measure, Senate Bill 426 (Leyva), requires 

that, when […] The post California Makes an Annuity Best Practice a Law 

(http://www.looktowink.com/2015/07/california-makes-an-annuity-best-practice-a-

law/) appeared first on Wink (http://www.looktowink.com) . 

10 of the wealthiest U.S. women  

There’s plenty of evidence that the wealth of women is growing. A Wells Fargo survey 

last year found that not only are women accruing more money, but they also enjoy 

investing their resources. The rise in wealth among women got us wondering who are 

among the richest in the U.S. Click there to read… The post 10 of the wealthiest U.S. 

women (http://www.looktowink.com/2015/07/10-of-the-wealthiest-u-s-women/) 

appeared first on Wink (http://www.looktowink.com) . 

The DOL fiduciary rule: reactions from 4 industry 
associations  

The Department of Labor’s proposed fiduciary rule on retirement account investment 

advice is bad for the industry and bad for consumers. This is the overwhelming 

consensus of industry associations that have submitted last-minute letters in advance of 

a comment deadline set by the DOL. Among the organizations voicing concerns: the 

Association for Advanced Life Underwriting […] The post The DOL fiduciary rule: 

reactions from 4 industry associations (http://www.looktowink.com/2015/07/the-dol-

fiduciary-rule-reactions-from-4-industry-associations/) appeared first on Wink 

(http://www.looktowink.com) . 

Sen. Warren rips Primerica president during Senate 
panel on DOL rule  

A well-mannered, at times jocular subcommittee hearing on the Department of Labor’s 

conflict of interest proposal in the Senate turned in tone when Sen. Elizabeth Warren, 

D-Massachusetts, took to questioning panel witnesses. One in particular, Peter 

http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=544fa2889a&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=d03a277c3b&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=c115c6ee4b&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=c115c6ee4b&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=9c69e62cf6&e=f493ae5d28
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Schneider, president of Primerica Inc., a Georgia-based provider of investment services 

distributed through a channel of 90,000 advisors, was specifically signaled out by […] 

The post Sen. Warren rips Primerica president during Senate panel on DOL rule 

(http://www.looktowink.com/2015/07/the-mail-fraud-charge-to-which-chun-pleaded-

guilty-carries-a-maximum-potential-penalty-of-20-years-in-prison-and-a-fine-of-

250000-sentencing-is-scheduled-for-nov-2-2015-u-s-attorney-fishman-pr/) appeared 

first on Wink (http://www.looktowink.com) . 

How much retirement income will $1 million generate?  

How much retirement income can I get from a $1 Million nest egg? — Darrell, Texas I 

hate to sound as if I’m equivocating, but the answer depends on a whole bunch of 

factors, including your age, your sex, the level of interest rates and the investment 

returns you earn, how long you would like […] The post How much retirement income 

will $1 million generate? (http://www.looktowink.com/2015/07/how-much-retirement-

income-will-1-million-generate/) appeared first on Wink (http://www.looktowink.com) 

. 

ACCUSED SENIOR SCAMMER SIPHONED THOUSANDS 
FROM DEAD WOMAN’S BANK ACCOUNT  

A Fresno money manager is accused of scamming seniors to help pay off his own 

massive debts. The numbers just didn’t add up. Thousands of dollars were leaving Alta 

Crawford’s trust fund — money the Kern County woman left behind for her children and 

grandchildren. When state insurance investigators checked into it, they discovered more 

[…] The post ACCUSED SENIOR SCAMMER SIPHONED THOUSANDS FROM DEAD 

WOMAN’S BANK ACCOUNT (http://www.looktowink.com/2015/07/accused-senior-

scammer-siphoned-thousands-from-dead-womans-bank-account/) appeared first on 

Wink (http://www.looktowink.com) . 

Meiji Yasuda to pay $5 billion for StanCorp  

Meiji Yasuda Life Insurance Company has agreed to pay $5 billion in cash for StanCorp 

Financial Group Inc. (NYSE:SFG), the parent of The Standard. The deal amounts to 

$115 per share, or a price about 50 percent higher than the recent stock price. StanCorp, 

a company founded in 1906, has been a top player in […] The post Meiji Yasuda to pay 

$5 billion for StanCorp (http://www.looktowink.com/2015/07/meiji-yasuda-to-pay-5-

billion-for-stancorp/) appeared first on Wink (http://www.looktowink.com) . 

Broker/Dealers Embracing FIAs As Demand Grows  

The Insured Retirement Institute (IRI) today released a new research report showing 

that fixed indexed annuities (FIAs) are becoming a greater part of broker-dealers’ 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=83c339fde9&e=f493ae5d28
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annuity business. The IRI report found that FIAs made up 10 percent of total broker-

dealer annuity sales in 2014, and half of broker-dealers expect this share to continue to 

grow. “The […] The post Broker/Dealers Embracing FIAs As Demand Grows 

(http://www.looktowink.com/2015/07/brokerdealers-embracing-fias-as-demand-

grows/) appeared first on Wink (http://www.looktowink.com) . 

MetLife Enters The Individual QLAC Market  

MetLife’s announcement today that it had entered the individual qualifying longevity 

annuity contract (QLAC) market offers advisors and their clients more retirement 

income flexibility. This comes as millions of baby boomers become subject to required 

minimum distribution (RMD) rules beginning next year. MetLife’s individual QLAC is 

built on the company’s Guaranteed Income Builder deferred income […] The post 

MetLife Enters The Individual QLAC Market 

(http://www.looktowink.com/2015/07/metlife-enters-the-individual-qlac-market/) 

appeared first on Wink (http://www.looktowink.com) . 

DOL Secretary Questioned Over Proposed Fiduciary 
Duty Rule  

Lawmakers questioned U.S. Department of Labor Secretary Thomas Perez over the 

possible unintended consequences of a proposed rule that would extend conflict of 

interest fiduciary duty requirements to brokers and dealers — including those who 

provide consumer retirement advice. U.S. Sen. Johnny Isakson, R-Ga., chairman of the 

Senate Labor subcommittee on Employment and Workplace Safety, […] The post DOL 

Secretary Questioned Over Proposed Fiduciary Duty Rule 

(http://www.looktowink.com/2015/07/dol-secretary-questioned-over-proposed-

fiduciary-duty-rule/) appeared first on Wink (http://www.looktowink.com) . 

New Connecticut law protects retirees’ annuity benefits 
from creditors  

The pension benefits earned by Connecticut residents whose employers transfer those 

liabilities to insurers under corporate pension derisking — programs will be protected 

from creditors under a new state law. In such programs, employers, who include such 

well-known organizations as Bristol-Myers Squibb Co., General Motors Co., Kimberly 

Clark Corp., and Motorola Solutions Inc., have transferred […] The post New 

Connecticut law protects retirees’ annuity benefits from creditors 

(http://www.looktowink.com/2015/07/new-connecticut-law-protects-retirees-annuity-

benefits-from-creditors/) appeared first on Wink (http://www.looktowink.com) . 
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We Recommend: 

www.annuity.com/agenttools 
If you are not using this "Free" resource you are 
missing out....did I mention it is free? 
 
There is a ton of info here, it requires no password 
and it is up to date information. 
 

 
 
 
 
 
 
 
 
 
 

 ---------------------------------- 



26 ABM:  Notes for the crew. 

 

Disclaimer:   

David Townsend and I own Annuity.com, but we have a lot of marketing 

friends, friends that you might be better off if you knew them.  Joe Rych at 

Retire Village, Anthony Owen at Annuity Agents Alliance, Sherilyn Orr at 

Infofuel, Kevin and Allison at FinAuction, Tom Bradley at First 

Annuity….and many more. 

My opinion and/or numerous sources complied by me are used in 

preparing Open MIC. 

I obtain information from many sources, print, internet, agent gossip and 
other media.  I always try and provide the original source or the link but my 
note taking habitually is lacking.   

Much of the content on Open MIC is written by me and is my personal 
opinion.  You should never consider that I am an authority or expert on 
anything.  Always consult professionals who are licensed to give correct 
advice regarding taxes and securities and other topics of great importance.   

I probably know more than the average agent when it comes to marketing 
annuities and am fully licensed as an insurance salesman. I sell state 
approved annuity products provided by licensed insurance companies. 

I am also NOT an economist by license, only by hobby.  If you decide to 
make decisions based on my particular view of the world, you should have 
the information verified by licensed professionals or get your head 
examined. 

Open MIC is and was created for the entertainment of our agents, family, 
friends, guests, industry spies and me.  Be careful with the information 
contained in Open MIC and always get advice from licensed professionals. 
You never know, sometimes I might make something up….so always verify! 

Also, the information I create myself and used in Open MIC is free; I assert 
no copyright or literary rights. Copy away. 

Our competitors will copy Open MIC anyway so I might just as well give it 
away, saves so much mental anguish and sleepless nights.  

Although we may promote and/or recommend the services offered by third 
party vendors, agents are ultimately responsible for the use of any material 
or services and agree to comply with the compliance requirements of their 
broker/dealer or registered investment advisor, (if applicable), and the 
insurance carriers they represent. 

More Legal Stuff...  
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Be responsible... we cannot know your individual situation, always do your 
own due diligence before responding to any offer or investing any money. 

I can't accept responsibility for the profitability or legality of any published 
articles or opinions published in Open MIC. Nothing in these Open MIC 
notes should be considered personalized advice. Although I may answer 
your general questions, I am not licensed under securities laws to address 
your particular situation. No communication by me to you should be 
deemed as personalized advice.  

And, although all of the articles have been selected for their content, 
however in the interests of balanced reporting we often publish articles we 
may not agree with, the publishing of such articles within Open MIC notes 
does NOT constitute a recommendation of the products or services 
mentioned or advertised within those articles. Boise State did play in the 
Fiesta Bowl and end 12-2…another fabulous year. 

Did you know that since 2000, Boise State is 92-4 at home? In the past 10 
years, Boise State is the winningest football team in division 1.  113 wins. 

We make no compensation for the publishing (or hosting) of Open MIC 
Notes.....in fact it costs us for the phone "call in" system...oh well... 

Also, our daughter Annie made it home safe from 6 months in South 
America, ready to start the next chapter of her life, in St. Louis.  




