
1 | Open MIC notes for the Crew 

……15 Years and still rolling……. 

Open MIC is open for anyone.    

9:00: AM Pacific Thursday 800 504-8071 Code is 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368)

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

2554567

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com
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     Leads, lead management, product support, selling support, marketing support:  

We are agents too! 

  
 

 
Jed, Kelly, Al, Lisa, Remy, Anthony, Dave, Kathy…Chad and Leilani just out of pic. 

 
Top performers at the Top 20 Agent Conference in Hawaii.  Many 
others were there that are not included in this Pic. 
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My new favorite quote: “Keeping leads warm leads to future 

sales!”  (BB) 

 
 
 
Census Bureau Starts New Annuity Data 
Stream 
 
 
Everything you ever wanted to know about annuities: 
http://www.thinkadvisor.com/2017/06/01/census-bureau-starts-new-annuity-data-
stream 
 

Such as: Only 4.6% of U.S. households told census takers they had 
annuities or trusts in 2013, but those households had an average of 
$180,271 in annuity and trust assets each. 
 
Feel free to have a look, no copyright is reserved.  

 
 

 

http://www.thinkadvisor.com/2017/06/01/census-bureau-starts-new-annuity-data-stream
http://www.thinkadvisor.com/2017/06/01/census-bureau-starts-new-annuity-data-stream
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Aubrey Smith at American Equity home office went above and beyond 
to help us in a case, a real pro. Aubrey is an example of the high quality of 
AE and their fine crew.  Thank You! 

 
 

 
 
 

Here is a tip that will set you apart from other agents with those who have a 
direct connection to your income:  Home Office Marketers and support 
staff. 
 
When you get an annuity issued, drop a hand-written note to the marketing 
department, if you have a specific name include it.  DO NOT use email! 
 
Why? 
 
Handwritten notes are pinned here: 
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You will be remembered AND that marketer who helped you, if you named 
him/her in your note, they will be congratulated by a supervisor.  
 
Guess who will be getting extra attention? 
 
YOU! 
 

 

 
 

I believe the DOL Fiduciary Rule will be rescinded, watered down or 
deleted.  The fact remains, that it has already done its damage…..or has it? 
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I was raised in this business as a Northwestern Mutual (NML) agent.  Since 
the 1970s NML has practiced their own version of the “Fiduciary Rule.”   
 
They have done so by creating a sales process based on Fact Finding, 
finding the problems and learning the goals of a prospect, recommending a 
solution and putting in place years of backing up those recommendations 
with quality products and service. 
 
Isn’t that what we are now trying to accomplish with the new DOL rule?  
Yes, except one thing, the DOL does it by fear of litigation. And setting rules 
in the “one size fits all” category. Human Beings and their plans are not all 
black/white, we must look deeper. 
 
On top of that, being included with those that sell securities, that is very 
hard to swallow.  We sell guarantees, they sell risk and reward.   
 
In many ways, the DOL Fiduciary Rule will help agents such as in our 
group. Why?  Because we do things right, we are fact finder based, we sell 
on need and not BS, we are NOT product pushers.   
 
Who will be gleaned out?   
 
Many banks will leave, broker dealers will slim down their offerings, many 
agents that are looking for the next sale and not acting professional, and 
those who love to write and roll product. 
 
Good riddance to them. 
 
Those left standing will be those who do things right, who keep records, 
who put the client first, who take careful fact finders learning how 

prospects feel, who actually BUY what they sell. 

 
 
 
 
Dave Martinez and I will be discussing what happens now that June 9th has 
passed.  
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Dave Martinez 

Since 1993, Dave has brought value to advisors by combining quality life and annuity products with excellent 

marketing solutions and personal sales coaching. He thrives on building long-lasting business relationships that 

bring measurable value and growth to advisors’ practices.   

 
 
The Open MIC notes have two pdf, I suggest you open them and see all the 
details.  Below are some of the points. 
 
  
See attached PDF for complete info, the actual Fact Finder that 
we personally use is in the PDF….BB 
 

THE GOOD NEWS: 

  

·       40% of your competition may disappear.   

 

       Many banks, broker dealers, etc. are deciding they don’t want to deal with this.  Large 

institutions will that must take on Fiduciary risk are going to move towards a “robo-

advisor” model.  This will leave millions of clients without any personal attention to 

their financial planning. 

·       You are now a Fiduciary.  You can market that by telling your client “I must 

operate in your best interest”. 

·       No more ads saying “I Hate Annuities”.  I am being told that ads that 

give specific product advice like “I hate” or “Don’t buy” annuities will be illegal.  This is 

https://firstannuity.net/wp-content/uploads/Dave-Martinez-150x159.png
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just an interpretation from lawyers at this point but if it is true that will be a very good 

thing. 

  

PROCESS FOR INSURANCE LICENSE ONLY PRODUCERS: Insurance license only 

producers must comply with PTE 84-24 requirements. 

  

1. NEW APPLICATIONS: Do not use any applications that you downloaded from 

carrier websites prior to 6/9/17.  Download all new application paperwork on June 

9th.  New Fiduciary disclosures will be included on June 9th. 

 

2. E&O: Your current E&O may or may not cover Fiduciary liability.  If you are with 

NAPA I am being told they cover it but with other carriers you will have to 

verify.  Only use E&O that covers Fiduciary liability. 

 

 

3. FULL AND COMPREHENSIVE FACT FINDER: As a Fiduciary you may be 

liable if you offered financial advice on retirement strategies but did not do a full fact 

finder or failed to evaluate and offer LTC and/or life insurance.  You must fully 

document a needs based analysis process and provide proof that you evaluated LTC 

and life insurance needs.  (A disclosure that you referred your client to another 

financial professional for LTC and/or life insurance needs should be sufficient if you 

don’t want to work with those products)  A sample fact finder has been included for 

you to use or modify. 

 

4.       PTE 84-24 DISCLOSURE: Disclosure must be dated and signed by client and be 

kept on file in addition to all other records for 6 years. (Generic sample attached) 

a.       Must disclose all compensation including potential compensation. 

b.       Must disclose you are acting in the best interest of the client as a Fiduciary. 

c.       Statements about the transaction, fees, compensation, or other material conflicts of 

interest must not be misleading. 

 

5.       TRAINING: No training is required but optional training is available and 

recommended. 

a. View the DOL Fiduciary Rule training from RegEd/IRI  

http://www.reged.com/solutions/compliance-product-education/compliance-education-and-product-training-dol/
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b. View the DOL Fiduciary Rule training from LIMRA 

  

PROCESS FOR SECURITIES LICENSED PRODUCERS: Securities licensed producers must 

comply with BIC requirements.  Contact your RIA and/or your Broker Dealer for compliance 

standards.  Just a reminder, if your Broker Dealer or RIA is not on top of this or is 

restricting your annuity business you need to change your partnerships.  It will only get 

worse!  We have a Broker Dealer and RIA that is ready to help and give full authority to me to help 

you with your annuity business. 

  

WHAT IS IN DEVELOPMENT: 

·       E-APPLICATIONS: Anybody that tells you they have an integrated e-application 

process that is fully functional and DOL compliant is being dishonest and trying to sell 

you something.  We are currently looking at all options, AssessBest, FireLight E-App, 

Annuity Rate Watch, etc. and nobody has a fully integrated process yet.  Our opinion is 

that we once we do go live with an e-application process it must be able to create 

efficiencies through a one-time data entry process that can submit applications to 

carriers and be customizable to our needs.  The major carriers must also be able to 

integrate the distribution process.  The adaptation of this technology is just not there 

yet but we are diligently working on this.  For now, a paper application process for 

DOL Fiduciary compliance will be necessary.  You can use any e-application process 

that is being provided by the carrier directly. 

·       INTEGRATED FACT FINDER / CASE DESIGN PROCESS:  I am in the 

finishing stages of launching a new DOL Compliance based fact finder that is 

integrated into income planning case design software.  This fact finder will be concept 

selling based rather than just a place to gather information.  Our Income Planning 

software is live in beta test.  We are just finishing up some display enhancements.  My 

hope is to have everything ready by the end of June. 

  

FINAL THOUGHTS: 

·       If you are thinking you can take a casual approach to this, think again!   

 

       As I am sitting here in my conference talking about DOL compliance there are 

conferences for attorneys in Chicago training lawyers how to sue 

Fiduciaries. 

http://www.limra.com/DOL/
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Think we are kidding?     Top ERISA Law Firm: 

http://www.wagnerlawgroup.com  

·        

Do things right: 

 

 Fact finder  

 Needs based 

 Discovery letter 

 Action letter 

 Notes to the file, 

 Records 

Annuity Agents Alliance accepts no liability, guarantee, or promise that any of the 

attached forms are adequate to comply with the DOL Fiduciary Rule.  The agent is 

responsible use, keep, and maintain proper documents. 

  

Let me know if you have any questions, 

  

Anthony R. Owen 

Annuity Agents Alliance, Co-Founder 

Safe Money Radio Marketing, Co-Founder 

Annuity Innovation Systems, LLC, Co-Founder 

Annuity.com, Priority Access Lead Director 

Eagle Shadow Financial, LLC, President 

 

 

http://www.wagnerlawgroup.com/
http://www.annuityagentsalliance.com/
http://www.annuityagentsalliance.com/Marketing-Systems/Safe-Money-Radio
http://www.findyourannuity.com/
http://www.annuity.com/
http://www.eagleshadowfinancial.com/
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See attached PDF on notes for better view. 
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BTW, who is UBS?  $985 Billion in assets, Operating income of $28.5  
Billion. They are the biggest bank in Switzerland, with AUM of $1.5 Trillion.  
 
When a company of their stature makes a statement such as below, I am 
listening! 
 
More on UBS: https://www.onwallstreet.com/slideshow/fiduciary-rule-leads-to-costly-changes-

protests-at-13-top-firms#slide-11 
 
 
 

UBS TO TEMPORARILY ADJUST BROKER PAY TO 
COMPLY WITH FIDUCIARY RULE 

June 2, 2017 by Michael Wursthorn  

(Link in Shortlist below) 

UBS Group AG is temporarily revamping how it pays its U.S. brokers to 

comply with new retirement rules taking effect next week, a stopgap that 

minimizes the impact on clients as a review of the regulation plays out.  

The Swiss bank, which has been critical of the new rules and their impact on 

clients, is effectively wagering that the Labor Department’s fiduciary rule 

https://www.onwallstreet.com/slideshow/fiduciary-rule-leads-to-costly-changes-protests-at-13-top-firms#slide-11
https://www.onwallstreet.com/slideshow/fiduciary-rule-leads-to-costly-changes-protests-at-13-top-firms#slide-11
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requiring brokers to act in the best interest of retirement savers will change in 

its favor and require less-sweeping changes than rivals like Merrill Lynch and 

Wells Fargo & Co. have made. 

The rule takes partial effect June 9, but a Labor Department economic-impact 

review is being conducted before the rule takes full effect on Jan. 1, 2018.  

“The review is still ongoing so you could potentially find yourself with a rule 

partially revoked, fully revoked or fully implemented ,” said Tom 

Naratil, head of UBS’s U.S. operations, including its brokerage unit, in an 

interview with The Wall Street Journal last week. 

 

 

The report is a collection of survey statistics and other data submitted by various 

organizations during the recent DOL comment period. Among its highlights are that 

service fees on retirement accounts could rise by as much as 200%, that up to 7 

million individual retirement account owners could lose access to investment advice 

altogether, and that 70% of insurance service providers already have or are considering 

exiting the market for small-balance IRAs and small plans. 

http://www.investmentnews.com/article/20170530/FREE/170539991/retireme

nt-fees-could-rise-200-post-dol-chamber-of-commerce-warns 

 

 

 

http://www.investmentnews.com/article/20170530/FREE/170539991/retirement-fees-could-rise-200-post-dol-chamber-of-commerce-warns
http://www.investmentnews.com/article/20170530/FREE/170539991/retirement-fees-could-rise-200-post-dol-chamber-of-commerce-warns
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Wells Fargo has been on Open MIC the past 2 weeks, 
here is more. 

 

  

 

 

“Industry and Marketing news you can use 

to make more sales!” 

Bill Broich bbroich@msn.com   David Townsend david@annuity.com 
  

Competing against Wells Fargo?  This might help.   

  
Dave Albin also found this link about Wells Fargo to share 

https://finance.yahoo.com/news/we
lls-fargo-last-survey-most-
183953258.html 
 
NEW YORK (AP) -- Scandal-ridden Wells Fargo has been ranked dead last in a 
survey of "Most Respected American Companies" done by the investing 
publication Barron's. 
 
San Francisco-based Wells plunged from 60 on Barron's list to 100 , the 

lowest position on the publication's list. Wells is 

ranked below Philip Morris, Altria and Reynolds American — the nation's largest 
tobacco companies — as well as American International Group, better known as 
AIG, the insurance giant that required a government rescue during the financial 
crisis. 
  

  

mailto:bbroich@msn.com
mailto:david@annuity.com
https://finance.yahoo.com/news/wells-fargo-last-survey-most-183953258.html
https://finance.yahoo.com/news/wells-fargo-last-survey-most-183953258.html
https://finance.yahoo.com/news/wells-fargo-last-survey-most-183953258.html
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Q:   Bill, we were always taught that when stocks decline, bonds increase, 

is that still true? 

 

A:  No, this has not been true since the 1980s.  Think of interest….In a 

rising interest environment, already issued bond values decline.  
 
Here is a graph I have used for years: 

  

 
 
Use the Teeter Totter example, easy to explain and easy to 
understand. 

Q.  Bill, recently I read that LTC may be included for Medicare 

participants.  Have you heard about this under the changes coming to 
Medicare?  
 
 



 pg. 22  Open MIC: 24 years and still rolling along….. 

A.  Well, I consider it “California Dreamin”…. in other words, not a 

chance. I asked a leading source, NALP, here is their comment. 
 
A growing number of Americans believe that Medicare should cover the costs of Long Term Care. 
Although, that option is not likely to gain much traction as the current administration is looking for 
ways to cut costs on entitlement programs such as Medicare. The problem is that since a 
government take-over is not likely, as we see in this article, few Americans have prepared for the 
costs of LTC with only 15% saying they have the resources they need to pay for assistance. 
 

NALP is a great source for weekly info, I would suggest you sign up and get 
their weekly tips.  
 
 
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 
 

http://r20.rs6.net/tn.jsp?f=001LnlUgyXmdpvfJNVrJDpBMtbJC5Fd2UyckRiRgFTKZNap4395QrhuzuD4-QV3Pypl9jaup30mkNHABAA3-ZSTcuBogF7-stgWGF15tc5mjyBn_KdXtaeMbjbJ0VE-wuoySor3NBr9E42qi20Nw91jEiearTIuZpkLarNBQ58-_ensAOujkTteOOSXxgISKD_OA3saTDHj0qc0dwV2ixZqiBci0lfcu-nImTlORNPNz1ujUuCt-Z7ue0aYU1zqtSoqP9_OQuQYPQ1J9clXebBCKg==&c=lm_IGAE7DOqZquhILwUn7M7yUrAJpMeNMlKvz-HTd5PRu_5cWWkUXg==&ch=9O1IDKxBIsq6xcZCacos7bTyBv3nzSK70hstGIIRtyAvO2o6dnSeWA==
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We Recommend: 
www.annuity.com/agenttools 
 
If you are not using this "Free" resource you are missing out.... did I 
mention it is free? 
 
There is a ton of info here, it requires no password and it is up to date 
information. 
 

 

 ---------------------------------- 
 
 
 
 
 
 
 

http://www.annuity.com/agenttools
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Disclaimer:   
 
David Townsend and I own Annuity.com, but we have a lot of marketing 
friends, friends that you might be better off if you knew them.  Sherilyn Orr 
at Retire Village and Infofuel, Anthony Owen at Annuity Agents Alliance, 
Kevin and Allison at Financialize, Carl, Darin, Tom and all the crew at First 
Annuity….and many more. 
 
My opinion and/or numerous sources complied by me are used in 
preparing Open MIC. 
 
I obtain information from many sources, print, internet, agent gossip and 
other media.  I always try and provide the original source or the link but my 
note taking habitually is lacking.   
 
Much of the content on Open MIC is written by me and is my personal 
opinion.  You should never consider that I am an authority or expert on 
anything.  Always consult professionals who are licensed to give correct 
advice regarding taxes and securities and other topics of great importance.   
I probably know more than the average agent when it comes to marketing 
annuities and am fully licensed as an insurance salesman. I sell state 
approved annuity products provided by licensed insurance companies. 
I am also NOT an economist by license, only by hobby.  If you decide to 
make decisions based on my particular view of the world, you should have 
the information verified by licensed professionals or get your head 
examined. 
 
Open MIC is and was created for the entertainment of our agents, family, 
friends, guests, industry spies and me.  Be careful with the information 
contained in Open MIC and always get advice from licensed professionals. 
You never know, sometimes I might make something up….so always verify! 
Also, the information I create myself and used in Open MIC is free; I assert 
no copyright or literary rights. Copy away. 
 
Our competitors will copy Open MIC anyway so I might just as well give it 
away, saves so much mental anguish and sleepless nights.  
 

Although we may promote and/or recommend the services offered by third 
party vendors, agents are ultimately responsible for the use of any material 
or services and agree to comply with the compliance requirements of their 
broker/dealer or registered investment advisor, (if applicable), and the 
insurance carriers they represent. 

More Legal Stuff...  
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Be responsible... we cannot know your individual situation, always do your 
own due diligence before responding to any offer or investing any money. 

I can't accept responsibility for the profitability or legality of any published 
articles or opinions published in Open MIC. Nothing in these Open MIC 
notes should be considered personalized advice. Although I may answer 
your general questions, I am not licensed under securities laws to address 
your particular situation. No communication by me to you should be 
deemed as personalized advice.  

And, although all of the articles have been selected for their content, 
however in the interests of balanced reporting we often publish articles we 
may not agree with, the publishing of such articles within Open MIC notes 
does NOT constitute a recommendation of the products or services 
mentioned or advertised within those articles.   

Did you know that since 2000, Boise State is 103-6 at home? In the past 10 
years, Boise State is the winningest football team in division 1.  137 wins. 

We make no compensation for the publishing (or hosting) of Open MIC 
Notes.....in fact it costs us for the phone "call in" system...oh well... 

  
  

 




