
1 | Open MIC notes for the Crew 
 

 
……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com
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Beignets and Chicory 
Coffee at Cafe Du Monde 
in New Orleans 

 

 

 

 

 

 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 



2 Open MIC Notes 

 

My neighbour has been building an airplane in his garage for the past 6 
years.  He is getting close to being finished and its maiden flight is coming 
up in May.  
 
I had a look at his progress the other nite, here are some photos. How do 
you feel about a test flight in this bird? 
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 Words of Wisdom  
 
  "Courage is fear that has said its prayers."    -- Dorothy Bernard 
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Spots are running.....leads....sign up! 
 
Here is the YouTube link:  
  
http://www.youtube.com/watch?v=sGQToDarklU 

 
Kevin has a quick update about leads 

------------------------------- 
 Learn more about Retire   
 Village at: 
 http://www.retirevillage.com/ 

 

Joe Rych says.....here are 3 letter for you to 
personalize to help gather your RV 
database... 

Click here e-mail harvest letters to download the 
new email harvest letters for your RetireVillage.com 
site 

 

 

 

http://www.youtube.com/watch?v=sGQToDarklU�
https://www.box.com/s/zkx5oggfbeo8dymgl0lr�
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Here is an example 
March 27, 2013 

 

«name» 

«address1» 

«address2» 

«address3» 

 

Dear «firstname», 

 

“Those who have knowledge don't predict.  

  Those who predict don't have knowledge.”  

– Lao Tzu 

 

I want to be sure that my clients have all the knowledge they need to make wise decisions 
about their financial futures. As changes occur in the market, or as news breaks, I want to be 
sure my clients are aware of it, and how it may or may not have an effect on their financial 
plans. 

From time to time, I would like to be able to send you information via email. Not “spam”, 
this will be information I feel is valuable and relevant.  

 

If you’d like to receive periodic correspondence from me via email, please write your email 
address on the line below, and return this letter to my office (you may use the included 
stamped envelope or you may send it via fax at «representativefax»). 

____________________________________________________________________ 

I hope you’ll give me an opportunity to share my knowledge with you. 

If you have any questions, please don’t hesitate to contact me at «representativephone», or 
simply send an e-mail to «representativeemail». 
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All the very best, 

«representativename» 

«representativetitle» 

 
"Be sure and use your OFF-
Week drip"......It generates 
leads! 

--------------------------------------------  
This will make the news and your prospects and clients will ask 
you....BB 
 
Health Insurance News 
 
 
http://www.washingtonpost.com/business/insurers-warn-of-sticker-shock-due-to-health-care-laws-new-
taxes-requirements-as-it-expands/2013/03/13/bb9806c0-8bf2-11e2-af15-99809eaba6cb_story.html 
 

Health care law’s new taxes 
 
The nation’s big health insurers say they expect premiums — or the cost for 
insurance coverage — to rise from 20 to 100 percent for millions of people 
due to changes that will occur when key provisions of the Affordable Care 
Act roll out in January 2014.....see link above 

--------------------------------- 
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Background checks to sell in Massachusetts?   
 
You Bet! How can this be a bad thing?  The only agents who won't 
want this are the ones who shouldn't be able to sell our products. 
Background checks would start with securities and (hopefully) 
spread to insurance agents....BB 
 
http://www.sheryljmoore.com/2013/03/mass-proposes-background-checks-for-advisors/ 
 
Massachusetts-based financial advisors could soon have to submit to a 
criminal background check under a proposed reform to the registration 
process in that state. 

-------------------------------- 
Trust in advisors declines 
 
Only one in five Americans fully trusted their financial advisor in 2012, a 
four-point decline since 2010, according to a new report. 
Hearts & Wallets, Hingham, Mass., discloses this finding in the survey, 
“Trust-Building Practices: Updated Empirical Analysis of What Drives 
Trust.” The survey reveals the levels of trust that Americans place in their 
advisors and factors underpinning these trust levels. 

 
http://www.lifehealthpro.com/2013/03/25/americans-trust-in-advisors-
declines?eNL=5150a828ca9f8008640000da&utm_source=LifeHealthProDaily&utm_medium=eNL&ut
m_campaign=LifeHealthPro_eNLs&_LID=141417859 
 

Interesting....I left the link to the report in for you....BB 

  
 
 

http://www.lifehealthpro.com/2013/02/14/most-couples-dont-share-a-retirement-vision�
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--------------------------------- 
Annuities on  

Annuities are a $200 billion a year category 
http://www.npr.org/2013/03/20/174619055/annuities-explained-the-choices-and-red-flags 

 Companies are licking their chops at the prospect of a wave of baby 
boomers leaving their jobs with trillions of dollars in 401(k)s and other 
savings accounts, so older Americans may find themselves bombarded with 
ads for annuities. And younger boomers, too, may be targeted, since many 
are helping their parents with investment decisions. 

Nice article on NPR regarding our products......BB 

 

--------------------------------- 
http://www.retirementincomejournal.com/ 

A recent article in Retirement Income Journal spoke of possible 
future litigation against the 401k industry.  They feel it is a prime 
target for a mass tort move.  Here is a snippet.....BB 

 

The long-term cost of fees 
Why all the fuss about fees? Small differences in such fees, compounded 
over a lifetime, can obviously make a huge difference in the amount of 
savings a worker has at retirement. The Department of Labor estimates that 
each additional 1% in fees reduces retirement assets by 28% over 25 
years. 
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The DOL offers this hypothetical: Imagine two young workers with 35 years 
until retirement each of whom puts $25,000 into a retirement fund 
averaging a 7% return. One worker’s plan charges a management fee of 
0.5% while the other’s plan charges 1.5%. At retirement, the nest egg of the 
worker with the low-fee plan is $227,000. The other worker accumulates 
only $163,000. 

These fee levels are not unusual. A BrightScope

  

 survey of 401(k) plans with 
assets over $1 billion found that the average expense ratio for the 30 largest 
plans was just 0.29%. The typical fee for plans with assets of less than $10 
million was 1.45%. 

Speaking of fees.... 

 

The High Cost of Mutual Funds 
http://online.wsj.com/article/SB10001424052748703382904575059690954870722.html 

In selecting mutual funds, most investors know to check the expense ratio, 
the standard measure of how costly a fund is to own. U.S.-stock funds pay 
an average of 1.31% of assets each year to the portfolio manager and for 
other operating expenses, according to Morningstar Inc. 
 
But that's not the real bottom line. There are other costs, not reported 
in the expense ratio, related to the buying and selling of securities in 
the portfolio, and those expenses can make a fund two or three times as 
costly as advertised. 
 
 
I know we have covered mutual funds many times on Open MIC, 
this article adds to the explanation of how disastrous fees can be 
on accumulation.....BB 
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---------------------------------- 
Dave and Shaun 
 

 

  
Product updates  

--------------------------------- 
Replacements: I would never build my practice on 
replacing enforce annuities. However, there are circumstances 
where making a change may benefit a client. 

I am not nor would I ever suggest you replace an enforce annuity, 
this is for information only....BB 

This is for information only and not intended to be a sales 
suggestion. 
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Many variable annuities have fees, expense fees, account 
management fees and rider fees. It is possible that these fees can 
severely reduce the overall accumulation objective of the variable 
annuity. Each case should be carefully examined and the actual 
fees associated with the variable annuity should be completely 
understood. (these can be found in the prospectus).  I have on 
occasion called the broker and verified the fees for the prospect.  
Being completely out in the open is essential to good selling 
management.  
 
Also, conducting a complete and thorough fact finder will help 
locate goals, objectives and suitability. 
 
Here are my 3 points: 
 
1. Variable annuities have ongoing fees 
2. Surrender fees may be deductible 
3. FIA are guaranteed products 
 
 
 
 
Point 1. 
 
Last week we talked about the Prudential spokesman talking 
about how great their fees are in comparison to other Wall Street 
products. 
 
 
  
 
http://www.bloomberg.com/news/2013-03-06/prudential-says-annuity-fees-would-make-bankers-
dance.html 
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Prudential Says Annuity Fees Would Make 
Bankers Dance 
By Zachary Tracer - Mar 6, 2013 1:23 PM PT 

Prudential Financial Inc. (PRU), the top seller of variable annuities, said Wall Street should 

appreciate the fees the life insurer makes on the retirement products, even as some 

competitors cut sales to reduce risk.  

“We’re getting more than 2 percentage points of fees from the assets that are part of our 

annuity business,” Mark Grier, Prudential’s vice chairman, said at a Citigroup Inc. (C) 

financial-services conference in Boston today. “In your businesses, you probably would 

dance in the street over 40 or 50 or 60 basis points.” A basis point is 0.01 percentage point.  

Follow the link above to read the entire article.... 

 

Morningstar and the VA prospectus are sources for 
expense charges 

 
Point 2. 

 

http://www.bloomberg.com/quote/PRU:US�
http://topics.bloomberg.com/wall-street/�
http://www.bloomberg.com/quote/C:US�
http://topics.bloomberg.com/boston/�
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This is not intended as tax advice, nor legal advice.  

 I am asked this question many times a year, are surrender fees on 
annuities tax deductible.   

What I can tell you is this...many CPAs allow for the deduction of 
surrender fees on annuities.  My own personal CPA says that thee 
deductions are no different than the deductibility of CD early 
withdrawal fees.   

But....you need to ask your own CPA and you need to suggest to 
your clients and prospects that they ask THEIR CPA for the 
answer. 

That being said, here is more information passed on to me from 
another agent.  Source in link below.....BB 

 

http://www.ehow.com/info_8549262_surrender-charges-tax-deductible.html 

Are Surrender Charges Tax Deductible? 
By Shannon Webster, eHow Contributor 

Surrender charges are tax deductible according to the Internal 
Revenue Service (IRS). They are considered to be an investment 
loss despite being initiated by the investor for early withdrawal 
from a tax deferred annuity or investment account. In addition to 
surrender fees, the IRS charges a 10 percent early withdrawal 
penalty tax from the amount withdrawn. 

1. Surrender Charges Definition 
o Surrender charges are fees paid to the insurance 

company when an investor withdraws early from an 
annuity or investment account. These charges occur 
during the first five to eight years, now as the surrender 
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window. They can account for 20 percent of the value of 
the withdrawal amount. No surrender charges exist 
beyond the surrender window. The IRS does charge a 10 
percent tax penalty on all withdrawals made before age 59 
and a half. 

Tax Deductible 

o Surrender charges are seen as a loss on an investment. 
An investor must file IRS Form 4797 to claim surrender 
charges as an investment loss. Rolled-over accounts are 
not seen as a loss or gain. Investors who rollover accounts 
do not need to file IRS Form 4797. 

Avoiding Surrender Charges 

o Even with tax deductions for surrender fees, investors 
want to avoid them. Know the length of the surrender 
window. Know how much the surrender fees are when 
investing. Keep liquid assets available for a crisis situation. 
Borrow only after the surrender window has passed. The 
IRS charges a 10 percent tax penalty in addition to any 
surrender charges. Do not withdraw from an investment 
account unless absolutely necessary. 

IRS Form 4797 

o IRS Form 4797 classifies surrender fees as ordinary 
gains and losses. Investors filling out IRS Form 4797 for 
surrender fees will fill out Part II. IRS Form 4797 is filed 
with ordinary tax returns on or before the filing deadline. 
IRS Form 4797 provides instruction on filling out IRS 
Form 1040. IRS Form 1040 will include the loss amount 
denoted on IRS Form 4797. 
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Point 3. 
FIA with an income rider 

---------------------------------------------------------- 
 

 

Big Truck Partners 
Q:     Income Illustrator  
 
   

see attached PDF 
 

-------------------------------- 
 



For
comparative
use
by
a
licensed agent only.
Not
valid
without
carrier
approved
illustration/brochure.
Input Criteria

Client Age:
60
(youngest
if
joint
payout)
Payout Type:
Individual
Premium:
$100000
Qualified

Rates
are
subject
to
change
without
notice.
Rate
guarantees
and
income
payouts
are
subject
to
the
financial
strength
of
the
issuing
carrier.
(ref
id:
32713.9.5)

Annuity
Income
Illustrator
for
state
of
CO
Allianz Allianz Pref AEL Athene AIL ET F&G GALIC NWL NAC

FIA 
bonus

MasterDex X
5.0%

365i
5.0%

Bonus
Gold
10.0%

Choice 10
0.0%

Income Preferred
Bonus
4.0%

Market Power
Bonus
10.0%

Prosperity Elite
Series
0.0%

American Valor 10
2.0%

Ultra Future
10.0%

Charter 14
8.0%

LIBR 
bonus

Simple Income
Option 1
FIA%

Income Maximizer
Option 1
FIA%

LIBR
6.5%
FIA%

Enhanced
GLWB

FIA
+
1.0%

GLWB
FIA
+
1.0%

Income Edge Plus
FIA%

Income For Life
FIA%

Protection
Package
0.0%

Income
Secure
FIA%

Income Sustainer
Plus
FIA%

Income
Outlook
FIA%

Income Outlook
Plus 5

FIA
+
5.0%

Income Pay
Option 1
FIA%

Yrs Age Income Income Income Income Income Income Income Income Income Income Income Income Income
0 60 $5,250 $5,250 Deferral Deferral Deferral $4,680 Deferral Deferral $4,590 Deferral Deferral Deferral Deferral

1 61 $5,565 $5,512 $5,272 $4,840 $4,840 $4,961 Deferral $4,781 $5,161 $5,067 $5,834 $5,980 $4,842

2 62 $5,880 $5,775 $5,614 $5,155 $5,155 $5,258 $5,614 $5,080 $5,753 $5,561 $6,187 $6,219 $5,109

3 63 $6,195 $6,038 $5,979 $5,490 $5,490 $5,574 $5,979 $5,398 $6,365 $6,071 $6,558 $6,468 $5,390

4 64 $6,510 $6,300 $6,368 $5,847 $5,847 $5,908 $6,368 $5,735 $6,997 $6,597 $6,949 $6,727 $5,686

5 65 $6,825 $6,562 $7,535 $6,919 $6,919 $6,959 $7,535 $6,770 $7,650 $7,140 $7,361 $7,695 $6,705

6 66 $7,140 $6,825 $8,025 $7,369 $7,369 $7,376 $8,025 $7,194 $8,323 $7,699 $7,794 $8,003 $7,073

7 67 $7,455 $7,088 $8,547 $7,848 $7,848 $7,819 $8,547 $7,643 $9,017 $8,274 $8,251 $8,323 $7,463

8 68 $7,770 $7,350 $9,102 $8,358 $8,358 $8,288 $9,102 $8,121 $9,190 $8,866 $8,731 $8,656 $7,873

9 69 $8,085 $7,612 $9,694 $8,901 $8,901 $8,785 $9,694 $8,628 $9,364 $9,474 $9,237 $9,002 $8,306

10 70 $9,240 $8,662 $11,357 $10,427 $10,427 $9,778 $11,357 $10,084 $9,537 $10,098 $9,770 $10,214 $9,685

11 71 $9,586 $8,951 $12,095 $10,427 $10,427 $10,365 $12,095 $10,084 $9,710 $10,739 $10,330 $10,622 $10,218

12 72 $9,933 $9,240 $12,881 $10,427 $10,427 $10,987 $12,881 $10,084 $9,884 $11,395 $10,919 $11,047 $10,780

13 73 $10,280 $9,529 $13,718 $10,427 $10,427 $11,646 $13,718 $10,084 $10,057 $11,595 $11,539 $11,489 $11,373

14 74 $10,626 $9,818 $14,610 $10,427 $10,427 $12,345 $14,610 $10,084 $10,231 $11,795 $12,191 $11,949 $11,998

15 75 $10,972 $10,106 $16,974 $11,375 $11,375 $13,708 $16,974 $11,001 $10,404 $11,995 $12,877 $13,462 $13,864

16 76 $11,319 $10,395 $18,077 $11,375 $11,375 $14,531 $16,974 $11,001 $10,577 $12,195 $13,598 $14,001 $14,626

17 77 $11,666 $10,684 $19,253 $11,375 $11,375 $15,403 $16,974 $11,001 $10,751 $12,395 $14,356 $14,561 $15,431

18 78 $12,012 $10,972 $20,504 $11,375 $11,375 $16,327 $16,974 $11,001 $10,924 $12,595 $15,153 $15,143 $16,279

19 79 $12,358 $11,261 $21,837 $11,375 $11,375 $17,306 $16,974 $11,001 $11,098 $12,795 $18,309 $15,749 $17,175

20 80 $13,860 $12,600 $25,194 $12,323 $12,323 $20,013 $18,389 $11,001 $11,271 $12,995 $16,872 $17,639 $19,695

21 81 $14,238 $12,915 $25,194 $12,323 $12,323 $20,013 $18,389 $11,001 $11,444 $13,195 $17,797 $18,344 $20,778
22 82 $14,616 $13,230 $25,194 $12,323 $12,323 $20,013 $18,389 $11,001 $11,618 $13,395 $18,770 $19,078 $21,921
23 83 $14,994 $13,545 $25,194 $12,323 $12,323 $20,013 $18,389 $11,001 $11,791 $13,595 $19,792 $19,841 $23,127
24 84 $15,372 $13,860 $25,194 $12,323 $12,323 $20,013 $18,389 $11,001 $11,965 $13,794 $20,865 $20,635 $24,398
25 85 $15,750 $14,175 $25,194 $13,271 $13,271 $20,846 $19,803 $11,001 $12,138 $13,994 $21,993 $22,993 $25,740

Highest Income 
 Second Highest Income
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www.annuity.com/agent
tools 
If you are not using this "Free" resource you are 
missing out....did I mention it is free? 
 
There is a ton of info here, it requires no password 
and it is up to date information. 
 

 

 
 
 
 ---------------------------------- 
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       We Recommend: 
 
 
   

 
Recently I have had a few calls about 
appointment setting and who I would 
recommend.  There are many variable to 
consider, but Kris has always been very 
professional and in tune to agent needs.  Here 
website is below. 
 

 
Appointment setting 
 
www.callingleads.com 
 
 
The best number is 865-354-9722   

 Kriss@callingleads.com and website www.callingleads.com  

 
Disclaimer:   

My opinion or numerous sources complied by me 

I obtain information from many sources, print, internet, agent 
gossip and other media.  I always try and provide the original 
source or the link but my note taking habitually is lacking.   

Much of the content on Open MIC is written by me and is my 
personal opinion.  You should never consider that I am the 
world’s greatest authority or expert on anything.  Always consult 

mailto:Kriss@callingleads.com�
http://www.callingleads.com/�
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professionals who are licensed to give correct advice regarding 
taxes and securities and other topics of great importance.   

I am an authority in lead generation and marketing annuities 
and am fully licensed as an insurance salesman. I sell state 
approved annuity products provided by licensed insurance 
companies. 

I am also NOT an economist by license, only by hobby.  If you 
decide to make decisions based on my particular view of the 
world, you should get it verified by licensed professionals or get 
your head examined. 

Open MIC is and was created for the entertainment of our 
agents, family, friends, guests, industry spies and myself.  Be 
careful with the information contained in Open MIC and always 
get advice from licensed professionals. You never know, 
sometimes I might make something up….so always verify! 

Also, the information used in Open MIC is free; I assert no 
copyright or literary rights. Copy away. 

Our competitors will copy Open MIC anyway so I might just as 
well give it away, saves so much mental anguish and sleepless 
nights. 

 

More Legal Stuff...  

Be responsible... we cannot know your individual situation, 
always do your own due diligence before responding to any offer 
or investing any money. 

I can't accept responsibility for the profitability or legality of any 
published articles or opinions published in Open MIC. Nothing 
in these Open MIC notes should be considered personalized 
advice. Although I may answer your general questions, I am not 
licensed under securities laws to address your particular 
situation. No communication by me to you should be deemed as 
personalized advice.  
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And, although all of the articles have been selected for their 
content, however in the interests of balanced reporting we often 
publish articles we may not agree with, the publishing of such 
articles within this newsletter does NOT constitute a 
recommendation of the products or services mentioned or 
advertised within those articles.  

We make no compensation for the publishing (or hosting) of 
Open MIC Notes.....in fact it costs us for the phone "call in" 
system...oh well... 
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