
1 | Open MIC notes for the Crew 
 

 
……15 Years and still rolling……. 

Open MIC is open for anyone.      

9:00: AM Pacific Thursday 800 504-8071 Code is 5556463 

 

IF YOU WOULD LIKE TO FIND OUT MORE ABOUT US 

CALL OR EMAIL 

ANTHONY OWEN 

888-74AGENT (24368) 

tony@annuityagentsalliance.com 

OR VISIT OUR WEBSITE 

 

mailto:tony@annuityagentsalliance.com
http://www.annuityagentsalliance.com
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“Our brand can be your brand” 

 

To prevent potatoes budding, add an apple in the bag. 

I don’t know why I found this so interesting, an old tip from the 
Farmer’s Almanac……BB 

 

Open MIC is sharing; Welcome! 

http://3.bp.blogspot.com/-OwGh-PZQUo4/UTIXrvXsrRI/AAAAAAAAEv8/oMptWEBd7-M/s1600/27.jpg
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ABM: Always Be Marketing  

  ---------------------------------------------------------- 

 
Thank you for joining us on Open MIC 

 
9:00: AM Pacific Thursday 800 504-8071 Code is 2554567#. 

 
 

Am I a “senior?”  
 
Who really are seniors?  Does that mean old folks?  Does it mean retirees?  
What is the actual definition of a senior? Here is the definition from Webster’s 
dictionary:  
 
“an elderly person, especially one who is retired and living on a pension.” 
 
So those folks who retired early and are living on their pensions are actually 
seniors?  I have a good friend who retired at 57; does that make her a senior?  
The whole this is really silly when you think about it.  Shouldn’t the stages of 
our lives be just that, stages?  Why do we have to have labels and 
designations?  
 
As an example, one common trait “seniors” or of folks living on a pension (or 
fixed income) is actually three things.   
 
1. Living to long 
2. Dying too soon  
3. Fear of illness.   
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A recent study of those retired or about to be retired repeated what most folks 
have known, getting older requires adjustments to their past experiences. The 
study identified the three segments of those retired.  
 
A pre-mature death could mean we have died before we have finished 
accumulating enough money this creating hardship for those who are 
dependent, such as a surviving spouse.  Luckily this can be covered by 
insurance, it is called life insurance.  
 
Living too long is the biggy.  How do we make sure our money lasts as long as 
we do? What happens to us and our dependents should we live beyond our life 
expectancy?  Of course, this can also be insured; they are called lifetime 
income annuities. Living to long is not all about money, it is about emotional 
changes, it is about social adjustments and it is about dealing with a physical 
body that is more and more restrictive.   Along with that is the underlying fear, 
a fear of being a burden, a burden to family, friends and to society.  
 
The really tough one is illness, critical illness.  What do we do?  How do we pay 
for it?  Fortunately, insurance is available to help both in the home and in a 
facility. But insurance can be expensive and premiums for Long Term Care 
insurance are not guaranteed, they can and will increase. Critical Care can use 
up a nest egg very fast especially if it is a permanent situation. Through 
government programs, safety nets are in place to help those with limited 
options. Those who reach the correct age can benefit from Medicare for 
general health insurance, but often that just doesn’t all the expenses so a 
supplemental policy is usually required. 
 
Insurance products do exist to help with all three stages of concern, life 
insurance replaces lost funds, an annuity can protect income streams and a 
critical care rider is available to help with long term needs.  I mean when you 
think about it, would you go for a day without fire insurance on your home?   
 
Why not investigate what is available and how the right type of insurance 
could help lower your stress?  
 
The study was done for UBS, here is a little more 
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In addition to longevity, there is the investment risk which few people 
consider.  Remember 2008?  That was only a short time ago and yet it seems 
so ancient.  
 

Look even a little further, anyone remember “Black Monday?” 
 

The 1987 crash was preceded by an extremely powerful rally 
that demanded a hard reset… 
 

1986 and 1987 weren’t just delivering investors average returns. The 
S&P actually gained 60% in the 21 months leading up to the crash.  
And the majority of these gains were logged between January and 

August of ‘87: 
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So…..if I recommend a FIA with a 6% guaranteed income rider……… 
 
 
----------------------------------------------------------------------------------------- 
 
 

Of Interest 
 

Deferred-income annuities grab spotlight from 
traditional variable annuities 

Run-up of DIAs in recent years points to a new retirement income stream for clients The 

lowly deferred-income annuity is finally getting its moment in the sun, as well as in 

clients’ retirement income plans. Deferred-income annuities started as a variation of the 

single-premium immediate annuity (SPIA), using a similar concept: A client puts down 

[…] The post Deferred-income annuities grab spotlight from traditional variable 

annuities (http://www.looktowink.com/2015/02/deferred-income-annuities-grab-

spotlight-traditional-variable-annuities/) appeared first on Wink 

(http://www.looktowink.com) . 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=7386955121&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=7386955121&e=f493ae5d28
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 Look at the growth of FIA, also notice the drop in VA 

------------------------------------------------ 
 
 
 
 
 
 

http://s3.amazonaws.com/presspublisher-do/upload/567/4Q-2014-Annuity-Estimates.jpg
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We can help:  
 

We helped two agents last week with case preparation. May we 

help you? 

 

Need help on case prep?  Have questions about mutual funds, stocks, 

bonds?  Need help fact finding? We can help you put you case together. 

Sometime just a little adjustment is all you need; sometimes just knowing 

where to find specific information is all you need.  We can help! 

Call or email me.  360 701-6209……bbroich@msn.com  

 

Sales and Marketing Topic:   

------------------------------------------------------ 
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Our guest today is Darin W. Lucas; President of First Annuity and 
Insurance Marketing, Inc. Darin is also President of National Insurance 
Marketing Executives. (NIME) 

 

Welcome! 

 

First Annuity (Denver)  

Founded in 1995 by company president and CEO, Darin W. Lucas, First Annuity & 
Insurance Marketing, Inc., was built on a foundation of integrity and good-old-
fashioned hard work. While many of the national marketing companies at the time were 
focused on recruiting masses of agents and rapid growth, First Annuity chose a different 
path focusing on building solid relationships and partnerships with each of our clients, 
one at a time, a corporate philosophy that exists even today. 
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Darin W. Lucas | President 

A native of Colorado, Darin attended Colorado State University where he received a 
Bachelor of Science degree in Business Management with an emphasis in Marketing. 
Starting First Annuity in 1995 was the culmination of both a high school and college 
thesis outlining his vision for the next generation of an insurance marketing 
organization. Understanding that a smaller organization that spends more time with 
each agent and attends to their business needs has proved to be a timeless business 
principle. 

Darin has always enjoyed all that Colorado has to offer, including hiking, camping and 
skiing in the back country. Since he and his sons are amateur World War II historians, 
they have enjoyed travels to places like London and Normandy, France, to research and 
document the stories of the G.I.s who fought there. They always believe in the “have-
passport-will-travel” philosophy of life. 

Darin and his wife, Holly, enjoying spending time their sons and exploring their diverse 
interests. They reside in West Denver and are always active, especially during the 
Summer months in Colorado. 

 

 

 

http://firstannuity.net/wp-content/uploads/Darin-Lucas-200px.jpg
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Agent Share: 

Crew! Send me your shares and we will put them on Open MIC 

notes, that way we help each other in our Agent Community! 
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Big Truck Partners 

 

Hello Partners, 

 
Pulled these stats off some Open Mic notes in 2013.  

. Leads are 22 times more likely to convert when you make contact within 5 
minutes of lead generation. 

. Nearly 78% of prospects convert with the company that contacted them 
first  

A smart phone is only smart if you use it like a smart phone.  Makes sure all 
your leads are going to your phone via email and call those leads as soon as 
they come in (do as I say not as we do).  I know weekends are sacred to 
some (like Chad) but if your business isn't where you want it to be step out 
of that box and make something happen.  

It is a proven fact that leads that are immediately called are significantly 
more likely to answer the phone and book an appointment.  

Thanks for the biz,  

Anthony R. Owen 

--------------------------------------------------------------------------------- 



12 ABM:  Notes for the crew. 

 

http://www.lifehealthpro.com/2015/02/24/this-is-what-it-looks-like-to-be-an-independent-ag? 

 

It seems there are surveys constantly; most of them tell us the 
same thing.  Our clients are worried about running out of money.  
This survey is based on the agent’s opinion based on information 
gathered by their relationships with their clients.   

 

 

When I started, I would guess most agents were captive….BB 
 

http://www.lifehealthpro.com/2015/02/24/this-is-what-it-looks-like-to-be-an-independent-ag
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Leads, Leads, Leads 
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Always the same, FEAR of going broke 
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Just imagine how far our industry has come in the past few years, 
Indexed Annuities are growing like a “bean plant.”  Simple and 
guaranteed.  
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Product Information: 

  

 

David Townsend david@annuity.com   

  
 

A plan to engage the multicultural market, 
a video on putting clients in control and 
details on a new non-medical underwriting 
program in the latest edition of The Weekly 
Reporter! 
 
Phone: 253-381-2328 

 

 

View in Browser  

 

Week of March 2nd, 2015 
 

 

  

 
 

 

 

Marketing Concepts 
 

 

 

Put a Plan in Action with Multicultural Marketing 

If you don't focus on multicultural marketing, your competition will! This resource from Prudential can help 
you recognize opportunities and develop a plan today.  

 

mailto:david@annuity.com
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=View+in+Browser&id=127&viewers_email=bbroich%40msn.com&dest=%5bunsubscribeURL%5d
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 DEVELOP A PLAN TODAY  
 

 

Video: Put Clients in Control 

Help your clients prepare for the expected and unexpected life events with products designed to put them in 
control. That's life insurance with Optionality.  Your needs. Your Choices. Your Way. 

 

 WATCH THIS VIDEO AND PUT CLIENTS IN CONTROL  
 

 

Dispelling Multicultural Myths 

If you think you can't engage with multicultural markets because these consumers only want to work with 
advisors in their demographic, or that the same sales approach you use with men will be equally effective with 
women, read this report from Prudential wherein they dispel many common myths about working with these 
markets and the size of the opportunity.  

 

 DISPEL THESE MYTHS TO GROW YOUR SALES  
 

 

 
 

  

Product Updates 
 

 

 

 

Ensure Business Owners Can Follow Through 

Now you can help business clients ensure they have enough life insurance to pursue their financial goals 
and fulfill a buy-sell agreement. The Business Continuation Agreement (BCA) and Guaranteed Insurability 
Option for Business (GIOB) are now available on Minnesota Life's individual indexed and fixed universal 
life policies.  

 

 ENHANCE YOUR SALES WITH BUSINESS OWNERS 
 

 

Nationwide YourLife NLG-UL Price Change 

Due to the sustained low interest rate environment, Nationwide is making a pricing change in to YourLife 
NLG-UL in April - their first in over 2 years. Expect them to maintain their competitive position for level-pay 
scenarios with a lifetime guarantee. Click through the link for more details and transition rules.  

 

 GET YOUR NATIONWIDE NLG APPS IN SOON 
 

  

 

http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=Pru_Multi_Plan&id=127&viewers_email=bbroich@msn.com&dest=http://pruxpress.prudential.com/documents/pruxpress//media/managed/pruxpress/Final_Copy_0272426_MCM_Expand_Your_Market_Flyer.pdf?
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=watch?v%3Dma_VfAJZ8qo%26dmp_tag%2BAIG_Control_video&id=127&viewers_email=bbroich@msn.com&dest=https://www.youtube.com/watch?v%3Dma_VfAJZ8qo%26dmp_tag%2BAIG_Control_video
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=Pru_Dispelling_Myths&id=127&viewers_email=bbroich@msn.com&dest=http://pruxpress.prudential.com/documents/pruxpress//media/managed/pruxpress/Final_Copy_0268702-00001-00_Total_Market_Whitepaper.pdf?
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=MN_GIOB_BCA&id=127&viewers_email=bbroich@msn.com&dest=http://view.exacttarget.com/?j%3Dfe51177870600d747215%26m%3Dfe631570766702797d17%26ls%3Dfde712777d61057a71107873%26l%3Dfe92107271600d7977%26s%3Dfdfa1575706c047c70117674%26jb%3Dffcf14%26ju%3Dfe1e107973630d7c731477%26r%3D0
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=NW_NLG_Pricechange&id=127&viewers_email=bbroich@msn.com&dest=http://view.email-nationwide.com/?j%3Dff2e10737663%26m%3Dfe6015707d61027c7d16%26ls%3Dfe941c717467057471%26l%3Dff6215747d%26s%3Dfe8a1c7174660d7472%26jb%3Dff951579%26ju%3Dfec3167473670d79%26WT.mc_id%3DNF_Email_Life_NA_NA_NA_NA_EIP03115%26WT.dcsvid%3D8112997%26utm_source%3DExactTarget%26utm_medium%3DEmail%26utm_campaign%3DEIP03115_EML__NLG_Reprice%26utm_term%3D4337%26r%3D0
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Underwriting Updates 
 

 

 

Available Now: MetLife Enhanced Rate Plus Underwriting Program 

For qualifying MetLife Promise Whole Life Select 10 applicants, the new MetLife Enhanced Rate Plus 
underwriting program offers an opportunity to move from a standard to best possible rating class with no 
paramedical exams or lab work required! 

 

 UP TO PREFERRED WITH NO EXAMS OR LABS 
 

 

 
 

 

 
We 

 

 

  

 
The Short List:   

  

 

This is what it looks like to be an independent agent in 
2015 

What are some of the things that keep advisors up at night? There may be plenty of 

things to worry about in the industry — for example, new disrupting technologies and 

distribution methods — but Retirement Advisor’s annual Advisor Survey reveals that 

advisors are still most concerned about the usual: producing more leads and finding […] 

The post This is what it looks like to be an independent agent in 2015 

(http://www.looktowink.com/2015/02/looks-like-independent-agent-2015/) appeared 

first on Wink (http://www.looktowink.com) . 

 

Deloitte Sounds Alarm on Insurance Industry Scrutiny 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=03a391856e&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=03a391856e&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=7db3bef87c&e=f493ae5d28
http://www4.dmpemail1.com/ida/main/index.php?action=t&tag=Met_Enhanced_UW&id=127&viewers_email=bbroich@msn.com&dest=http://view.s6.exacttarget.com/?j%3Dfec512767c64077f%26m%3Dfe9a1273746d057c75%26ls%3Dfe28177376630774741373%26l%3Dff051674756507%26s%3Dfe601271726d05787415%26jb%3Dffcf14%26ju%3Dfe561174766500757c13%26r%3D0


20 ABM:  Notes for the crew. 

 

WASHINGTON – The insurance industry should get ready for national and 

international regulation, along with greater scrutiny of popular products such as 

annuities, according to a Deloitte & Touche report. Regulators far and wide are bearing 

down on insurers and advisors in “a trend which is expected to accelerate and add to 

rule-making and overlapping […] The post Deloitte Sounds Alarm on Insurance 

Industry Scrutiny (http://www.looktowink.com/2015/02/deloitte-sounds-alarm-

insurance-industry-scrutiny/) appeared first on Wink (http://www.looktowink.com) . 

 

LIMRA: Total U.S. Annuity Sales Improve 3% In 2014 

WINDSOR, Conn., February 23, 2015—Total U.S. annuity sales in 2014 rose 3 percent to 

$235.8 billion, thanks to record annual sales in indexed and income annuities, 

according to LIMRA Secure Retirement Institute Fourth Quarter 2014 U.S. Annuity 

Sales Survey. “Despite interest rates falling nearly a percentage point in 2014, indexed 

annuities and income annuity sales […] The post LIMRA: Total U.S. Annuity Sales 

Improve 3% In 2014 (http://www.looktowink.com/2015/02/limra-total-u-s-annuity-

sales-improve-3-2014/) appeared first on Wink (http://www.looktowink.com) . 

 

FINRA Fires Up Fines with Focus on Elder Abuse 

WASHINGTON – Fines imposed by the Financial Industry Regulatory Authority on 

firms and individuals for alleged wrongdoing “increased significantly” in 2014 with a 

sharper focus on cases involving seniors and retirees, according to a new study. At the 

same time, the review found that for the second year in a row, the number of firms […] 

The post FINRA Fires Up Fines with Focus on Elder Abuse 

(http://www.looktowink.com/2015/02/finra-fires-fines-focus-elder-abuse/) appeared 

first on Wink (http://www.looktowink.com) . 

 

House Lawmakers Urge Fed Chairman to Draw Clear 
Distinctions between Insurers, Banks on Capital 
Standards 

WASHINGTON – Two top lawmakers on the House subcommittee with jurisdiction 

over the insurance industry are calling on Federal Reserve Board Chairman Janet Yellen 

to ensure new capital standards for systemically important financial institutions are 

tailored to specific industries. Rep. Blaine Luetkemeyer, R-Mo., who chairs the House 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=43e8aa6676&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=45f704314b&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=5a0751b2b4&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=5a0751b2b4&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=5a0751b2b4&e=f493ae5d28
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Financial Services Committee’s Subcommittee on Housing and Insurance, […] The post 

House Lawmakers Urge Fed Chairman to Draw Clear Distinctions Between Insurers, 

Banks on Capital Standards (http://www.looktowink.com/2015/02/house-lawmakers-

urge-fed-chairman-draw-clear-distinctions-insurers-banks-capital-standards/) 

appeared first on Wink (http://www.looktowink.com) . 

 

Prudential Highlights 5 Behaviors That Impact 
Retirement Planning 

NEWARK, N.J.–(BUSINESS WIRE)– Prudential Retirement joins the annual America 

Saves Week campaign to help Americans recognize the five common human behaviors 

that can deter them from saving for retirement. Prudential Retirement is a business unit 

of Prudential Financial, Inc. (NYSE:PRU). “American workers are living longer, but 

most aren’t thinking about what it means to spend […] The post Prudential Highlights 5 

Behaviors That Impact Retirement Planning 

(http://www.looktowink.com/2015/02/prudential-highlights-5-behaviors-impact-

retirement-planning/) appeared first on Wink (http://www.looktowink.com) . 

 

Obama tells DOL to move forward with fiduciary redraft 

President Barack Obama will speak Monday at AARP at 2 p.m. EST to officially say that 

he has given the Department of Labor the go ahead to move forward with the redraft of 

its rule to amend the definition of fiduciary under the Employee Retirement Income 

Security Act. Obama will say in his comments that […] The post Obama tells DOL to 

move forward with fiduciary redraft (http://www.looktowink.com/2015/02/obama-

tells-dol-move-forward-fiduciary-redraft/) appeared first on Wink 

(http://www.looktowink.com) . 

 

Benefits Squeezed Tighter Than Agent Commissions 

Who doesn’t love the phrase “managing expenses,” so long as you are the one 

conducting the expense management? But when carrier executives talk about expense 

management, look out. For agents, it’s a signal that leaner times lie ahead. For agents 

who haven’t yet felt the wrath of slimmer margins affecting carriers, perhaps they 

should prepare […] The post Benefits Squeezed Tighter Than Agent Commissions 

http://looktowink.us1.list-manage2.com/track/click?u=2b587be4b630a23a191187446&id=cbcf786729&e=f493ae5d28
http://looktowink.us1.list-manage2.com/track/click?u=2b587be4b630a23a191187446&id=cbcf786729&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=5592435bfb&e=f493ae5d28
http://looktowink.us1.list-manage1.com/track/click?u=2b587be4b630a23a191187446&id=e510c899da&e=f493ae5d28


22 ABM:  Notes for the crew. 

 

(http://www.looktowink.com/2015/02/benefits-squeezed-tighter-agent-commissions/) 

appeared first on Wink (http://www.looktowink.com) . 

 
  

Are caps and floors in IULs realistic? If so, why can’t I do 
it myself? 

We are often asked by our clients, “How can the insurance company afford such 

generous caps and floors in their indexed universal life policies?” Many insurance 

producers themselves may ponder the same question. We may even take it a step further 

and wonder, if the insurance company can do this in a life insurance policy, […] The post 

Are caps and floors in IULs realistic? If so, why can’t I do it myself? 

(http://www.looktowink.com/2015/02/caps-floors-iuls-realistic-cant/) appeared first 

on Wink (http://www.looktowink.com) . 

 

Number of Senior Workers Delaying Retirement 
Reaches New Post-Recession Low 

53 percent of workers (age 60+) are currently delaying retirement, down from 66 

percent in 2010 54 percent of workers (age 60+) say they will work part or full-time 

after retirement 54 percent of employers hired mature workers in 2014, up from 48 

percent in 2013 Feb 19, 2015, 04:00 ET from CareerBuilder CHICAGO, Feb. […] The 

post Number of Senior Workers Delaying Retirement Reaches New Post-Recession Low 

(http://www.looktowink.com/2015/02/number-senior-workers-delaying-retirement-

reaches-new-post-recession-low/) appeared first on Wink 

(http://www.looktowink.com) .  

 

NEW Informational Website for QLACs is launched 

DES Moines, Iowa- Alternative Brokerage announces the first comprehensive website 

for QLACs (Qualified Longevity Annuity Contracts). www.QLACs.com provides one 

source for current articles, information, as well as new products and new carriers 

entering the marketplace. Also, for real time updates, follow us on Twitter: @QLACS 

The new QLAC regulations allow clients to defer up to […] The post NEW Informational 

Website for QLACs is launched (http://www.looktowink.com/2015/02/new-

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=ba5182b27a&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=ba5182b27a&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=a451a3e758&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=a451a3e758&e=f493ae5d28
http://looktowink.us1.list-manage2.com/track/click?u=2b587be4b630a23a191187446&id=442c03cace&e=f493ae5d28
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informational-website-qlacs-launched/) appeared first on Wink 

(http://www.looktowink.com) . 

 

 

Life Insurance Scam Targets Washington State Widows 

Feb. 22–It seemed simple enough. Shortly after her husband of 46 years died earlier this 

month, Irene Schell got a phone call from a woman who informed her that her husband 

had a life insurance policy. But there was a catch. The policy was delinquent, the woman 

on the phone told her, and Schell would […] The post Life Insurance Scam Targets 

Washington State Widows (http://www.looktowink.com/2015/02/life-insurance-scam-

targets-washington-state-widows/) appeared first on Wink 

(http://www.looktowink.com) . 

 

  

  

  

FINRA’s 5 biggest fine categories in 2014 

The Financial Industry Regulatory Authority (FINRA) imposed approximately $135 

million in fines in 2014, a whopping 125 percent jump from the $60 million in fines the 

regulator assessed in 2013, and the largest amount of fines since the financial crisis in 

2008, according to a just-released analysis by the law firm Sutherland Asbill & Brennan. 

[…] The post FINRA’s 5 biggest fine categories in 2014 

(http://www.looktowink.com/2015/02/finras-5-biggest-fine-categories-2014/) 

appeared first on Wink (http://www.looktowink.com) . 

 

Man Accused Of Killing Texas Woman In Insurance 
Scam 

COLLEYVILLE, Texas (AP) — A man arrested in Florida has been charged in the Texas 

death of a 72-year-old housekeeper who had a $1 million insurance policy issued 

without her knowledge. Colleyville police say 26-year-old Bernard Gorman faces a 

murder warrant in the scam to collect the benefits. Polk County, Florida, jail records 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=3b196aed90&e=f493ae5d28
http://looktowink.us1.list-manage2.com/track/click?u=2b587be4b630a23a191187446&id=3c2c3596ad&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=d9e0e4b211&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=d9e0e4b211&e=f493ae5d28
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show Gorman […] The post Man Accused Of Killing Texas Woman In Insurance Scam 

(http://www.looktowink.com/2015/02/man-accused-killing-texas-woman-insurance-

scam/) appeared first on Wink (http://www.looktowink.com) . 

 
 National Annuity Awareness Month 

JUNE IS THE SECOND ANNUAL NATIONAL ANNUITY AWARENESS MONTH 

During the month of June, fellow trade associations will provide educational material, 

webcasts and social media communications to help educate financial professionals and 

the public on the important role annuity products play in helping Americans save for 

retirement as part of a secure retirement savings plan. An array of […] The post National 

Annuity Awareness Month (http://www.looktowink.com/2015/02/23659/) appeared 

first on Wink (http://www.looktowink.com) . 

 

A milestone for fixed index annuities 

Despite the economic growth that characterized most of the 1990s, economic volatility 

darkened the bond and stock markets in 1994. Traditional financial options suddenly 

looked less dependable and consumers were hungry for a product that provided a 

certain degree of growth, but retained its principal in times of economic turbulence. This 

volatility led to the […] The post A milestone for fixed index annuities 

(http://www.looktowink.com/2015/02/milestone-fixed-index-annuities/) appeared 

first on Wink (http://www.looktowink.com) . 

 

 

Why The Search For Alternatives Is Good For FIAs 

The increasing interest in alternative retirement plans is opening doors for greater use 

of fixed index annuities (FIAs). That’s according to Jim Poolman, the executive director 

of the Indexed Annuity Leadership Council (IALC), who pointed to use of FIAs in 

teachers’ defined contribution plans, such as 403(b)s, as an example. Two of IALC’s 

member companies […] The post Why The Search For Alternatives Is Good For FIAs 

(http://www.looktowink.com/2015/02/search-alternatives-good-fias/) appeared first 

on Wink (http://www.looktowink.com) 

 

http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=2c1afe0edb&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=0cc8897350&e=f493ae5d28
http://looktowink.us1.list-manage.com/track/click?u=2b587be4b630a23a191187446&id=a81fde65d7&e=f493ae5d28
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 ---------------------------------- 
Disclaimer:   

My opinion and/or numerous sources complied by me are used in 

preparing Open MIC. 

I obtain information from many sources, print, internet, agent gossip and 
other media.  I always try and provide the original source or the link but my 
note taking habitually is lacking.   

Much of the content on Open MIC is written by me and is my personal 
opinion.  You should never consider that I am the world’s greatest authority 
or expert on anything.  Always consult professionals who are licensed to 
give correct advice regarding taxes and securities and other topics of great 
importance.   

I am an authority in lead generation and marketing annuities and am fully 
licensed as an insurance salesman. I sell state approved annuity products 
provided by licensed insurance companies. 

I am also NOT an economist by license, only by hobby.  If you decide to 
make decisions based on my particular view of the world, you should get it 
verified by licensed professionals or get your head examined. 

Open MIC is and was created for the entertainment of our agents, family, 
friends, guests, industry spies and me.  Be careful with the information 
contained in Open MIC and always get advice from licensed professionals. 
You never know, sometimes I might make something up….so always verify! 

Also, the information used in Open MIC is free; I assert no copyright or 
literary rights. Copy away. 

Our competitors will copy Open MIC anyway so I might just as well give it 
away, saves so much mental anguish and sleepless nights. 

 

More Legal Stuff...  

Be responsible... we cannot know your individual situation, always do your 
own due diligence before responding to any offer or investing any money. 

I can't accept responsibility for the profitability or legality of any published 
articles or opinions published in Open MIC. Nothing in these Open MIC 
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notes should be considered personalized advice. Although I may answer 
your general questions, I am not licensed under securities laws to address 
your particular situation. No communication by me to you should be 
deemed as personalized advice.  

And, although all of the articles have been selected for their content, 
however in the interests of balanced reporting we often publish articles we 
may not agree with, the publishing of such articles within Open MIC notes 
does NOT constitute a recommendation of the products or services 
mentioned or advertised within those articles. Boise State did play in the 
Fiesta Bowl and end 12-2…another fabulous year. 

Did you know that since 2000, Boise State is 92-4 at home? 

We make no compensation for the publishing (or hosting) of Open MIC 
Notes.....in fact it costs us for the phone "call in" system...oh well... 




